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SALES OUTLOOK IS BRIGHT 


Sparks 


Tiny Woman 
Hoffman Is Proud 
Al Reeves’ Warning 
Nash in ‘Top Ten’ 


ser 


By 
Chris Sinsabaugh 


ATURALLY, Paul Hoffman 

was the keystone of the 85th 
anniversary luncheon tendered the 
House of Studebaker by the 
South Bend chamber of com- 
merce, Monday noon, but at that 
it remained for a tiny woman to 
steal the show away from the 
Studebaker president on this most 
auspicious occasion. She was Mrs. 
Marietta Miller, now a resident 
of Chillicothe, 53 miles away 
from South Bend, but who was 
born in South Bend the same day, 
85 years ago, that the Studebaker 
organization was formally 
launched. She sat at the speakers’ 
table, reminiscent of lavender and 
old laces, fragile Dresden china, 
and she really was the guest of 
honor. 

* oK e 


CALLED ON to speak, she 
faced the assemblage without a 
trace of embarrassment, made a 
rattling good speech, delivered a 
poem she had written and ded- 
icated to Studebaker. And, as 
I already have said, she stole the 
show. Most women half her age 
could not have handled them- 
selves as she did. 


Back of her appearance at the | 


luncheon is a story of the search 


to find some one born the same | 


day as Studebaker was organized. 


It was Morrow Krum, publicity | 
He | 
used the classified columns of the | 


director, who located her. 


Indiana country papers and Mrs. 


Miller was the only one who could | 
fill the specification order—she | 


was born the same day as this 


veteran company, oldest builders | 


of vehicles in the world. 
* ca * 


PRESIDENT HOFFMAN could | 
not be criticized for telling his | 


fellow townsmen how the modern 
Studebaker Corp. is going, for he 
has a lot to brag about since the 
count for the first 10-day period 


of February came to his desk. | 


That report shows that his Jan- 
uary was 7,735 units, which was 
28.1 per cent ahead of the same 
month a year ago, while in Feb- 
ruary’s first 10 days it was 77.1 
per cent ahead of his January’s 
three periods. His year to date 
is 10,227, 38 per cent ahead of the 
same time a year ago. The way 
things are going this month the 
percentage should be increased 
materially. 
* * + 

PARTICULARLY proud is Hoff- 
man over the way the corporation 
has furnished steady employment 
since the introduction of the new 
models last August, Since that 
time there hasn’t been a: break 


(Continued on page 17, Col, 1) 








Conn. Wars on ‘Dumping 


Bill Would Curb 
Unethical Selling 
Of Used Vehicles 


HARTFORD, Conn.—Unethical 
practices in the merchandising of 
used cars imported from other 
states would be sharply curbed 
under the terms of a bill spon- 
sored by the Connecticut Auto- 
motive Trades Assn., Inc., and 
now being considered by the 
house and senate judiciary com- 
mittees of the general assembly. 

According to Harry M. Sloate, 
Hartford Chevrolet dealer who is 
president of the association, the 
measure is designed primarily to 
protect purchasers of imported 
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Chevrolet 
6.000 a 


Nearing 


Day Output 





DETROIT.—Chevrolet 
ing rapid strides toward resump- 


tion of the capacity operations in- | 


terrupted by the recent strike, it 
was announced this week at the 
company’s offices here. All the 
manufacturing plants are again 
running, as are eight of the 11 


assembly plants throughout the | 


country, the other three being 
scheduled for reopening within 
the next few days. 


Those most recently returned | 


to the active list were Baltimore, 
which resumed operations Feb. 


is mak-| 


as possible, with 6,000 units a day 
as the goal. This is the rate at 
| which the company was producing 
cars and trucks during the two 
record-breaking sales months of 
| November and December, im- 
mediately following the introduc- 
tion of its 1937 line. 

Orders on hand 
dealers’ establishments today, 
company officials said, exceed 
| 100,000. With production gaining 
momentum daily, however, Chev- 
|rolet expects to be in a position 
| to make quick deliveries in the 


in Chevrolet 


used. cars against loss. resulting) 19, and Buffalo and Kansas City, | near future. 


from faulty titles, misrepresenta- 
tion of condition and other de- 
fects. It is similar in some of its 
provisions to the Florida law gov- 
erning sale of out-of-state used 
cars. 

Connecticut is one of the very 
few states without a title law, so 
that in recent years it has become 
a dumping ground for out-of-state 
used cars with questionable titles. 
The bill is designed to correct this 
situation, Sloate told Automotive 
Daily News. 

Sections of the measure, desig- 
nated as House Bill 1014, are as 
follows: 

l Every dealer in motor vehicles 

who is a non-resident of the 
state of Connecticut or who does 
not have a permanent place of 
business in this state, and every 
person, firm or corporation who 
bring any used or second-hand 
motor vehicles into the state of 
Connecticut for the purpose of 


(Continued on Page 8, 8, Col. 1) 


Used Car ‘Sales 
Set-Up Created 
By Chevrolet 


DETROIT.—A new operation in 
the handling of used cars has been 
inaugurated in the Chevrolet di- 
vision of General Motors by W. E. 
Holler, general sales manager. It 
is aimed to further benefit the 


T. H. Keating W. G. Lewellen 


buying public by giving better 
values in used cars and better 
service in the used car depart- 
ment of all Chevrolet dealers. 
Two new assistant general sales 


(Continued on Page 4, Col. 3) 





which opénéed the day previous. 
This leaves only the plants at 


Tarrytown, N. Y., Atlanta, and | 
being | 


Oakland, the first two 

scheduled to resume on Feb. 22 

and the other on Feb. 25. 
Production in all plants, it was 


stated, will be accelerated as fast | 


| All other GM units began as- 
semblies this week. Cadillac 
started Monday, followed by 
|Pontiac Wednesday and Buick 
and Oldsmobile Thursday. Stories 
and pictures of the resumption of 
operations are on pages 3 and 14. 


Va. Compulsory Inspection 
Increases Safety of Cars 


RICHMOND, Va.—A 15 per cent 


reduction in the number of cars 
requiring repairs, plus a material 
decline in accidents, has resulted 
since Virginia adopted semi-an- 
nual compulsory automobile in- 
spection in 1932, records show. Ap- 
proximately 64 per cent of cars 
tested in 1936 were found in need 
of adjustments, compared with 
79.9 per cent in the fall of 1932. 


Successive tabulations of inspec- 
tion station reports, according to 
Safety Engineer J. T. Wadkins, 
reveal a consistent improvement 
in vehicular equipment each year, 
indicating without doubt that pe- 








The Top Ten 
PASSENGER CARS 
First Ten in Registrations 
as Reported in ADN Today. 
1937 - 1936 
Pos. Pos, 
1— 26,093 18,847— 2 
2—24,960 25,688— 1 
3—18,025 12,644— 3 

8,620 5,872— 4 

6,363 3,865— 6 
4,530— 5 
3,371— 7 
2,361— 8 
1,495—10 
1,263—11 


Make 
Ford 
Chev. 
Plym. 
Dodge 
Pont. 
Olds. 
Buick 
Huds.* 
9— Chrys. 
10— Pack. 
* Includes Terraplane. 
Total All Makes 
113,657 $5,385 


See Total Registrations to Date, 1937- 
1936, pages 16 and 17, this issue. 


— 
8— 


riodic inspections have steadily 
“junked the junkers” and im- 
proved the level 
of vehicle main- 
tenance and 
safety. 
A breakdown 
of the tabula- 
tions show that 
86 per cent of 
the brakes in- 
spected in 1936 
were in good 
condition, 
whereas only 76 
per cent were approved at the 
time of the first test in 1932. Head- 


in 1932 to over 70 per cent last 
year, while cars needing no ad- 
justments increased to 35.9 per 
cent from 22 per cent the first 
year. 

That the inspection set-up has 
been effective in Virginia’s safety 


of accident reports, which show a 
marked reduction in the number 
of vehicles contributing to or 
causing accidents due to mechan- 
ical defects in 1935 over 1932. Of 
18,383 accidents in 1935, only 666 
were attributed to faulty condition 





of the cars involved. This com- 
pares with 1,018 defective cars in- 
volved in accidents in 1932. 

Inspection stations have the op- 
tion of issuing an approved or re- 
jected sticker for cars tested. The 
former denotes that the vehicle 
has met all requirements and is 
therefor permitted to operate on 
the state highways. 

The rejection sticker is issued 

(Continued on Page 13, Col. 1) 





lights improved from 27 per cent} 


program is revealed in tabulations | 





_¢____9|Shipments by GM 


To Dealer Body 
Now Under Way 


Sharp Upturn is Expected 
In New Car Market 
In Flood Area 


DETROIT.— Prospects of 
heavy spring car sales, 
which promise to make up 
for losses sustained during 


the recent floods and General 
Motors strikes, were predicted 
Friday by sales managers of De- 
troit automobile plants. Dealer 
stocks in all sections of the coun- 
try are fairly low, while stocks of 
GM outlets are practically ex- 
hausted due to the long labor dis- 
pute. 


Used car stocks have been con- 
siderably reduced in most areas, 
and, in some _me* “litt centers 
where the supply is somewhat top- 
heavy, the overabundance is not 
likely to affect seriously the sale 
of new cars. 

Following last year’s experience 
when sales took a sharp upturn 
after flood waters had receded in 
afflicted areas, a heavy buying 
wave is being enjoyed in all sec- 
tions along the Ohio River valley, 
where rehabilitation work is pro- 
gressing after the disastrous flood 
in January. Sales are reported to 
be greater in the afflicted sections 
than previous to the flood, and 
are likely to improve considerably 


(Continued on page 17, Col. 5) 


Report Progress 
In Negotiations 


Of GM and Union 


DETROIT.—Progress in Gener- 
al Motors negotiations with the 
United Automobile Workers was 
reported here Friday although no 
definite settlement of any points 
had been reached. Under the pro- 
gram the negotiators will take up 
each point in controversy sepa- 
rately and discuss it at length. 
Following the discussion efforts 
will be made to formulate a policy 
in regard to each question which 
will be suitable to both sides. 


The first topics to be discussed 
had to do with seniority rights 
of workers after which consid- 
erable discussion of the method 
of presenting grievances to proper 
GM officials was held. Some time 
was lost in negotiation as the re- 
sult of a sit-down strike which de- 
veloped in the Chevrolet plant at 
St. Louis and the adjoining Fisher 
body plant. 

Misunderstanding regarding the 
rehiring of employes in_ these 
plants was said to have caused 
the trouble. Due to a shortage of 
materials for passenger car out- 
put the workers were shifted to 
truck production, which led to 
charges of discrimination. The 
difficulties were entirely ironed 


(Continued on page 17, Col. 2) 
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Sit-Down Strikes Opposed by Eastern Officials 


N. J. Governor Says State 


Will Evict 


NEWARK.—In defiance of Gov. 
Harold G. Hoffman’s recent warn- 
ing that he would use “the entire 
resources of the state” to protect 
private property in New Jersey 
from being seized by the “sit 
down” strike method, the north- 
ern New Jersey Council for In- 
dustrial Organization announces 
it has discarded original plans for 
step-by-step organization drives in 
individual industries and is inten- 
sifying its activities to unionize 
the state’s automotive plants. 

Statistics of the state depart- 
ment of labor show that in No- 
vember there were in New Jer- 
sey 12 plants, with 7,457 em- 
ployes, connected with the auto- 
motive industry, including a Ford 
assembly plant at Edgewater and 
several General Motors subsidiar- 
ies. Also, a huge GM assembly 
plant is under construction in Lin- 
den, N. J., and is expected to be 
ready for operation this spring. 

Refineries Next 


Committee for Industrial Or- 
ganization leaders here have also 
indicated the major oil refineries 
in Bayonne and Bayway would 
also be among the first objectives 
of organization plans. Six refin- 
ing plants in those sections, ac- 
cording to the latest available la- 
bor department figures, employ 
9,995 workers. 

U. S. commerce department sta- 
tistics list a total of 7,443 manu- 
facturing establishments in New 
Jersey, spread over 96 industries 
and employing 376,264 persons and 
yearly wages of $395,221,000. These 
figures were obtained in the 1935 
census. 

Labor leaders throughout the 
state are conducting a continual 
apes wen. Gov. Hoffman's criti- 

of strike methods used in or- 
ganizing automobile workers in 
the middle west. Sidney Jonas, in- 
ternational organizer for the 
United Automobile Workers, in 
addressing representatives here of 
nine shops where commercial 
bodies are built, declared the gov- 
ernor’s stand made secrecy neces- 
sary. 

“Gov. Hoffman's attack is foolish 
and politically poor,” Jonas is re- 
ported to have declared here. 
“Such statements have forced sit- 
down strike methods. Workers 
will adopt their own methods to 


combat Hoffman's attack. Among | 


these methods is secrecy, which in 


the end brings about a stronger | 


union. Men who are willing to 
cast their lot with labor in secret, 
when they know a leak might cost 


Strikers Barred 
From Benefits 


TRENTON, N. J.—All strikers 
would be barred from participa- 
tion in benefits of unemployment 
compensation in New Jersey 
under terms of the state’s re- 
cently enacted job insurance sta- 
tute, press reports here point out. 

The New Jersey act, it is said, 
provides that when a man loses 
his job he shall wait two weeks 
and then apply for benefits which 
give him 50 per cent of his full 
time weekly wage not to exceed 
$15, nor less than $5. Strikers, 
however would lose their status, 
since the act specifically disquali- 
fies a person whose unemploy- 
ment is due to a labor dispute, 
the only exception being, if “he 
is not participating in or financing 
or directly intergsted in the labor 
dispute which caused the stoppage 
of work.” Persons in subsidiary 
plants whose work is_ stopped 
would be eligible for benefits pro- 
vided they did not actively sup- 
port the strike. 

Benefits under the act cannot 
begin prior to Jan. 1, 1939. Before 
that time the state unemployment 
compensation commission will 
establish a board to review the 
justice of disputed appeals. 














Sit-Downers 


and 
stronger 


then m eiipeeiaa) 


their 


their jobs 
blood, are 


to come out in the open. 
Forced Organization 

“There is no difference in Hoff- 
man’s statement than speeches 
made by former Gov. Fitzgerald 
of Michigan, whose attitude forced 
automobile workers to organize 
secretly. As a result, the workers 
were more sincere. We had men 


willing to participate in a sit- 
down strike. Because of Fitz- 
gerald the _ sit-down strike in 


Michigan was made possible. Be- 
cause of Gov. Murphy, who suc- 
ceeded Fitzgerald we had no 
bloodshed. Murphy’s level-headed 
action made it possible for an 
amicable settlement of differ- 
ences.” 

In a statement early this week, 
Gov. Hoffman declared that “a 
labor union has no more right to 
take possession of a factory than 
a band of gangsters has to take 
possession of a bank.” He referred 
to the recent strikes in the middle 
west as “shameful and regret- 
table” and warned similar meth- 
ods “will not be tolerated or per- 
mitted by the people of this state, 
nor the government which they 
have set up for their protection 
and administration of their af- 
fairs.” 

Promises State Aid 


Hoffman declared: “To the citi- 
zens of New Jersey I promise— 
and to lawless organizations I give 
warning that, if necessary, the en- 
tire resources of the state will be 
called into action to preserve the 
rights, liberties and property of 
its citizens and to foil and punish 
any attempts to subvert and con- 
demn the law and the govern- 
menta] authority which those citi- 
zens have ordained.” 


Farm Research 
Outlined to SAE 


DETROIT. Agricultural re- 
search work being done to aid 
industrial operations were outlined 
by two speakers at the February 
meeting of the society of automo- 
tive engineers, Detroit section, 
here this week. 

Dr. H. E. Barnard, director of 
research of the Farm Chemurgis 
Council, discussed the conversion 
of farm products into uses for mo- 
tor cars. Larry F. Livingstone, 
manager of the agricultural sec- 
tion of the E. I. duPont de Ne- 
mours & Co., also spoke at the 
meeting, attended by 200 engi- 
neers and presided over by Floyd 
Kishline, chief engineer of Gra- 
ham Paige Motor Corp. 


union | 
men when it is possible for them | 
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814 Billion Barrels 
Of Crude Oil Saved 


NEW YORK.—More than 
8,500,000,000 barrels of crude 
oil have been conserved in 
the United States in the past 
17 years by using the crack- 
ing process in manufactur- 
ing motor fuel, the Ameri- 
can Institute of Mining and 
Metallurgical engineers was 
told Thursday by Fred Van 
Covern, director of the 
American petroleum _insti- 
tute’s department of statis- 
tics. 

Pointing out that this con- 
served oil represents nearly 
two-thirds of the currently 
estimated reserve, Van Cov- 
ern said that had it not been 
for cracking 21,914,033,000 
barrels of oil would have 
been run to stills between 
Jan. 1, 1920 and Dec. 31, 1936 
to produce the 5,104,638,000 
barrels of gasoline needed. 
Actually, the motor fuel was 
made from 13,286,228,000 bar- 
rels of crude oil through the 
cracking process. He termed 
cracking “the greatest single 
contribution to the conser- 
vation of a natural _ re- 
source.” 


Record Crowd, 
Sales Reported 
At Motor Salon 


CHICAGO. — ‘Reflecting a defi- 
nite upturn in public buying 
power, as well as enthusiasm over 
improvements in 1937 models, rec- 
ord-breaking crowds are attend- 
ing the 14th annua] motor salon 
in the Edgewater Beach Hotel this 
week. 

The show, exhibiting several 
models of every American-made 
ear, closes Sunday, and when the 
attendance figures are compiled it 
is believed the total will nearly 
triple any previous show. Up to 
and including Friday 38,006 per- 
sons had been “clocked” visiting 
the’ show. A poll of participating 
dealers by Bellman D. Jones, press 
representative for the show, re- 
vealed upwards of $175,000 in ac- 
tual sales had been made while 
likely prospects and pending deals 
are expected to result in orders 
totalling over $1,000,000 before the 
end of March. 

Attendance figures of last year’s 
salon totaled slightly over 29,000, 
with resulting sales just under 
$600,000 by spring. 











The energy contained in the gaso- 
line consumed in the United States 
each year is greater than 15 Niagara 
Falls. 


NEW YORK.—The city police 
will aid in the ejection and arrest 


This is a reversal of the “hands- 
off” policy decided on by the de- 
partment after the eviction of 219 
persons from the WPA federal 
art project offices Dec. 1. The new 
attitude is said to have been 
adopted by Commissioner Valen- 
tine and his aides six weeks ago 
but was not invoked until this 


| week when an apartment owner 


complained that sit-downers were 
holding the furnace room and de- 
priving 112 families of heat and 
hot water. 

The revised program in effect, 
makes the police agents of the 
owner. Thus with the responsi- 
bility for taking strikers into cus- 
tody passed to the owner the of- 
ficers and patrolmen would sup- 
posedly be relieved of liability if 
the court should decide the dem- 
onstration was not a violation of 
the law and a false arrest suit 
was brought. 

Police will not take the initia- 
tive in making an arrest, Inspec- 
tor Seery said, unless strikers 
commit assault, malicious mischief 
or sabotage. In the absence of 
any formal complaint the police 
will not interfere. 





Unions are Urged 
To Incorporate 


RICHMOND, Va. (UTPS).— 
Resolutions urging federal and 
state legislation requiring labor 
unions to _ incorporate were 
adopted by directors of the Pen- 
insula Assn. of Commerce in 
monthly session at Newport 
News. 


Incorporation of the unions, it 
was brought out during discus- 
sion of the resolutions, would im- 
pose legal responsibility upon the 
unions for violation of contracts 
and for unlawful acts. Explana- 
tion further brought out that the 
proposal was dictated from a be- 
lief that if industrial peace is to 
be established on a firm basis in 
the nation, the principles and co- 
ercions applicable through law to 
employers must also be applic- 





able to employes. 

Copy of the resolutions will be 
sent to the U. S. Chamber of 
Commerce with the suggestion 
that the proposal be discussed at 
the convention in April. 





THE DUKE OF KENT is shown on a tour of London’s various social service centers. A remarkable 
ovation was given the Duke ashe left after an inspection of the Four Feathers Club, Marylebone. Here 
he is waving to the crowd as he left. His Royal Highness is using the latest American streamlined 
Buick motorcar. 


of sit-down strikers if a formal | 
1} complaint is made, Chief Inspec- | 
||| tor John J. Seery has announced. 


N. Y. Police to Evict 


Strikers on Complaint 


© 
‘Amos Northup, 
Body Designer, 


Killed in Fall 


DETROIT. — Funeral services 
were held here this week for 
Amos Northup, 48, automobile 
body designer, 
who died Mon- 
day in Harper 
Hospital of in- 
juries suffered” 
in a fall on icyy 
pavement. 

Regarded as 
one of the out- 
standing body 
designers in the 
world, Mr. 
Northup had 
been chief de- 
signer for the 
Murray Corp. of America for the 
past 10 years. Previously he had 
been employed in Toledo by Willys- 
Overland. 

Besides being credited with 
originating the stream-lined .style 
body, Mr. Northup designed the 
town car or cadet type of auto- 
mobile front and was the first to 
place bright color combinations in 
production. 

Born in Bellevue, O. Mr. North- 
up is survived by his widow and 
a daughter, Dorothy, 9 

Mr. Northup’s important con- 
tributions to the automotive in- 
dustry were designs for the Wills 
Ste. Clair; Hupmobile Century; 
Reo Royale; Hudson; Willys- 
Knight 66, and the current Willys. 

He was active in the Society of 
Automotive Engineers. 





Amos Northup 





Dealers Given 
Hand in Policy - 
At Chevrolet 


DETROIT.—A new system of 
dealer representation in impor- 
tant conferences held to determine 
general sales policy has been in- 
stituted by W. E. Holler, general 
sales manager of Chevrolet. 


The first of a series of monthly 
meetings under the new system 
was held last week in Detroit, 
with one dealer from each of the 
nine Chevrolet regions represent- 
ing groups of other dealers from 
his zone. 


The men met for two days with 
Holler, Felix Doran jr., and H. 
B. Hatch, assistant general sales 
managers; C. P. Fisken, advertis- 
ing manager; and E. A. Nimnicht, 
manager of the retail selling de- 
partment. 


Following a general discussion 
of dealer problems in each area 
represented, the men returned to 
consult with fellow dealers. Next 
month, other dealers representing 
the company’s nine regions will 
meet with the same executive 
group here. The dealers attending 
the meetings throughout the year 
are chosen at monthly meetings 
held in each of the regions. 


The dealers attending last 
week’s conference were R. T. 
Clark, Columbia, S. C.; Braden 
Clements, Mankato, Minn.; W. J. 
Rasmussen, St. Louis; A. J. Dow, 
Galveston, Tex.; J. E. Rodman, 
Fresno, Cal.; J. S. Hunt, Detroit; 
J. F. Porter, Wilmington, Del.; 
H. A. Dunn, Syracuse, N. Y.; and 
E. T. Backus, Baltimore. 


Glidden Sales Rise 


CLEVELAND.—Sales’ of Glidden 
Co. totalled $4,140,029 during Jan- 
uary, compared with $3,029,104 in 
January, 1936, an increase of 36.7 
per cent. Rehabilitation in the flooded 
areas is expected to benefit the com- 
pany considerably in the next few - 
months. 























PONTIAC. Pontiac Motors | 
again is assembling and shipping | 
cars, according to H. J. Klingler, 
general manager. 

Although a few days are re-| 
quired to get things going full} 
speed, February will still be a good | 
month, he said. Production, how- 
ever, should be at maximum ca- 
pacity before the end of the | 
month, and Klingler says that the} 
March schedule will call for 30,- 
000 cars, which will be the largest | 
month in the company’s history. 

At no time during the strike has | 
Pontiac been completely closed. | 
Close to 4,000 men have been on 
the payroll most of the time. As a 
result of the large stocks of parts 
built up since assembly and ship- 
ping stopped, Pontiac is in a po- 
sition to turnout cars as fast as 
bodies are available, he said. 
Changes also have been made in 
the assembly lines which will in- 
creas? the capacity of the plant. 

Cc. P. Simpson, general sales 
manager, and other Pontiac sales 
executives, have just returned 
from extensive trips to many parts 
of the country. They report that 
there is a healthy demand for 
cars in every section. Over 25,000 
orders for immediate retail de- 
livery are on hand. 

On the west coast, according to} 
Simpson, sales have not been af- 
fected materially by the strike. 
The Los Angeles assembly plant 
did not close until Jan. 28, so that 
most coast dealers have had a full | 
stock of cars. 

Although business was off some- | 
what throughout the country, due 
to the strike, Simpson believes 
that its bad effects will be over- 
come quickly. 

“It is true that the Ohio floods | 
stopped business in the affected 
areas,” he says. “But that is only 
temporary. History will repeat 
itself and what occurred in Pitts- 
burgh after the flood there last 
year will happen in Cincinnati, 
Louisville, Portsmouth, Evansville, 
Paducah and Cairo. Hundreds of 
millions of dollars will be spent 
to rehabilitate those cities. Mil- 
lions will go for new furniture, 
new hardware, new electrical ap- 
pliances, new lumber, paint, bricks 
and labor. And for new automo- 
biles, too. 


“We are optimistic for 1937. 
Every month, since the 1937 cars 
were introduced, has seen our 
sales records broken. I am quite 
confident that we can sell 240,000 
cars this year, which will be the 
best year on record.” 


| 





|}and patience” 
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End of Strike Brings Activity — on Wide F — 


Pontiac Plans 30 ,000 Cars 
In March, Best in History 


Cadillac Promises 
Car Shipments as 


Soon as Possible | 


DETROIT.—Shipments “as soon 
as humanly possible” were prom- 
ised dealers this week by Nicholas 
Dreystadt, general manager of 


| Cadillac-LaSalle, as the plant of 


this General Motors division re- 


| opened here. 
“Because of the high number | 
said Dreystadt, | 


of unfilled orders,” 
“it may be necessary at first to 
prc rate our shipments among 
dealers where the need is great- 
est. 

“Some of our retail customers 
have been waiting for new cars 
for nearly two months. Naturally, 
we are most anxious to supply 
these demands. We also will take 
into consideration points where 
stocks are negligible and sections 


| which have already experienced | 


the spring buying revival. 
“Manufacturing problems that 


| normally slow down production of 


the first new models off the_line 
were solved months ago,” he ex- 
plained. “Thus production will get 


|under way with no difficulties. 


Also hundreds of cars that were 
partially finished when the as- 
sembly line stopped will soon be 
ready for shipment.” 

Dreystadt praised the “loyalty 
of his dealer or- 
ganization and customers. 

“Our dealer body actually ex- 
panded during January,” he de- 
clared. “I do not believe we lost 
even one dealer as the direct re- 
sult of our suspension of opera- 
tions. Loyalty of customers is at- 
tested by at 13.3 per cent increase 
in dealer orders since Dec. 31. 
We will begin production with 
10,380 unfilled orders on hand.” 


Settlement of GM Strike 


Saves Dealers in N. J. 

NEWARK, N. J.—Settlement 
of automobile strike in Michigan 
came just as the new car stocks 
of General Motors dealers in this 
area had nearly reached the 
vanishing point, according to a 
survey. 

Due to a supply on hand at the 
parent company in New York, 
local Buick dealers reported they 
are still able to promise imme- 
diate delivery for a few weeks. 
By that time, however, Buick 
stocks are expected to be re- 
plenished. Other GM dealers here 
expect to get new shipments in 
about three weeks. 


Holler Thanks Public 
For ‘Loyalty’ During Strike 


DETROIT.—W. E. Holler, gen- 
eral sales manag-r of Chevrolet 
announced this week that every 
consideration will be given to the 
thousands of customers who have 
demonstrated their loyalty to 
Chevrolet by leaving their orders 
with dealers in spite of the fact 
that they did not know when they 
could get delivery. 

In a communication to Chevro- 
let’s 10,000 dealers, Holler re- 
quested them to extend his thanks 
to the thousands of purchasers 
who were willing to await re- 
sumption of production for deliv-| 
ery of their cars. He also assured 
dealers that new orders will re- 
ceive immediate attention and 
that deliveries will be made with 
the utmost rapidity. 

“It is a source of deep gratifi- 
cation to me and to everyone in 
Chevrolet to notice the fine spirit 
of co-operation exhibited by the 
public,” Holler declared. “We have 
received hundreds of Ietters here 





in Detroit from customers assur- 
ing us their willingness to take 
delivery as soon as we could ob- 
tain the materials which would 
permit us to resume production. 

“Production now has been re- 
sumed, and shipments of new cars 
will shortly be under way. We ex- 
pect to be producing at capacity 
within a few days. 

Holler pointed out that in No- 
vember and December Chevrolet 
enjoyed two of the most success- 
ful months in its history, produc- 
ing and delivering more than 200,- 
000 of the new 1937 models. 


Firestone Appointed 


FOSTORIA, 0.—G. L. Firestone 
has been appointed general manager 
of the Fostoria Screw Co., succeed- 
ing L. W. Karg, resigned. J. S. Allen, 
for the past 15 years district sales 
manager, has been named general 
sales manager. The appointments 
were) effective Feb. 5. 














NINE CHEVROLET DEALERS represented other dealers of their regions at the first of the dealer 
planning committee meetings to be held by W. E. Holler, general sales manager, in a new series of 


conferences with representative dealers. Left to right, front row, are J. E. Rodman, Fresno, Cal.; 
Clements, Mankato, Minn.; J. F. Porter, Wilmington, Del.; 
St. Louis. Back row: H. A. Dunn, Syracuse, N. Y.; 


and J. S. Hunt, Detroit. 





Buick Output 


Schedule 


Set High to Cut Backlog 


FLINT. — Final assembly of 
Buick motor cars was resumed 
during the past week and output 
is being stepped up daily with a 
goal of capacity output before 
the end of the month, it was an- 
nounced this week by Harlow 
H. Curtice, president. 

At the same time, the distribu- 
tion system was thrown into high 
gear with view to speedy replen- 
ishment of depleted dealer stocks 
and fast delivery of unfilled retail 
orders now in dealers hands. 

Notwithstanding the stoppage of 
production on Jan. 1, Buick sales 
during the first month of 1937 
were the highest on record and 
substantially exceeded those of 
the previous year. This division 
of General Motors reports it en- 
tered the new year with a good 
supply of cars in dealers’ hands, 
and while no additions were 
made to this supply during the 
45-day strike period, dealers still 
were able to make 1,791 deliveries 
the first 10 days of February. 

This compared with 1,706 cars 
delivered at retail in the United 
States in the corresponding Feb- 
ruary period a year ago. 

Meanwhile unfilled retail and 
wholesale orders mounted, with an 
estimated 60,000 on hand at the 
factory and at dealer and distrib- 
utor points. 

Curtice pointed out that fac- 
tory production schedules call for 
a high output in March to meet 
this demand and to build up 
stocks in the field for an antici- 
pated heavy demand during the 
spring and summer months. 

“Dealers will get cars just as 





fast as it is possible for the fac- 
tory to produce and ship them,” 
Curtice said. “Buick suffered by 
the automobile strike through no 
fault of its own or of its work- 
men. There never was a strike 
or threat of strike in the Buick 
plants. Cessation of manufacture 
of cars was forced when the sup- 
ply of bodies was stopped. As a 
result, nearly a month and a half 
of work was lost which inturn 
has resulted in a shortage of cars 
in the hands of dealers. 

“Every effort will be made to 
make up for lost time and to get 
cars into the hands of dealers and 
customers. Buick will enter March 
with the largest bank of orders in 
its history.” 


Steel Operations 


Up 1 Per Cent 


NEW YORK- Steel operations 
this week were 81.6 per cent of 
capacity, compared with 80.6 per 
cent the previous week. This rep- 
resents a new high since the 
American Iron & Steel Institute 
began reporting in 1933. 


Blowing in of a 1,000-ton-a-day 


blast furnace at the Ohio works | 


of the Carnegi-Illinois Steel Corp. 
this week set a seven-year pro- 
duction record for the company. 
It marked the first time since 
1930 that the Ohio works has had 
five furnaces going. 

Meanwhile, the Youngstown 
Sheet and Tube Co. is rushing re- 
pairs on its two idle open hearths. 


DURING THE PERIOD RECENTLY when there was no assembly 
of Pontiac cars, many of the men who had to be laid off production 
work were kept employed rearranging the main car assembly line 
in the plant. As a result of the continuing increase in sales since 
the introduction of 1937 cars, increased assembly capacity was needed. 
The line was lengthened about 300 feet which provides an increase 
of 30 per cent in the maximum number of Pontiac cars that can be 
turned out. Before the change, from 1,200 to 1,300 cars could be pro- 
duced by two shifts of men daily. Now the assembly line makes it 
possible to build 1,790 cars every day. 


A. J. Dow, Galveston, Tex.; 
E. T. Backus, Baltimore; R. T. Clark, Columbia, S. C.; 





Braden 


W. J. Rasmussen, 


Syracuse Plants 
Swing Into High 
As Strike Ends 


SYRACUSE, N. Y.—With in- 
dustrial operations in Syracuse 
already at the highest level since 
1930, indications are that still 
greater activity will develop dur- 
ing the spring months, partic- 
ularly at plants producing ma- 
terials and parts for automobiles 
and trucks. 

Considerable business held up 
by the General Motors strike will 
now be released. This is espec- 
ially true in the case of the Pre- 
cision Castings Corp., which is 
calling back workers who were 
laid off because of order cancella- 
tions. The Brown Corp., manu- 
facturing hardened and ground 
parts for cars, with General 
Motors a good customer, expects 
to book a substantial volume of 
orders which were delayed by the 
strike. 

Six hundred and fifty persons 
are at present employed at GM’s 
Brown-Lipe-Chapin plant in Syra- 
cuse, producing head lamps, tail 
lamps, hub caps and bumper 
guards. This compares with an 
initial force of 150 a year ago, 
when the plant, formerly devoted 
to the making of differential 
gears, was reopened. 

New Process Gear, manufactur- 
ing differential and transmission 
gears for various automobile and 
truck producers, continues to op- 
erate at an all-time peak level, 
with a weekly payroll close to 
$50,000. 


Plants Resuming 
Operations in N. J. 


NEW BRUNSWICK, N. J.— 
More than 600 employes, who were 
temporarily laid off during the 
recent automotive strike in Mich- 
igan, are expected to return to 
work shortly in the plants of 
Feroda and Asbestos, Inc., Ryer- 
son and Haynes and E. I. duPont 
de Nemours. 

The Ryerson and Haynes plant 
was virtually closed as a result 
of the strike which caused a ces- 
sation in orders for automobile 
accessories. Feroda and Asbestos, 
Inc., manufacturers of brake lin- 
ings, which cut its working force 
by more than 125 during the strike, 
was reported to be anticipating 
a full return to normal operations 
within 10 days. More than 300 
were reported to have been laid 
off at the paint division of the du 
Pont plant in Parlin when con- 
signments to motor plants were 
stopped by the strike. All of these 
employes are expected to be called 
back shortly. 





WASHINGTON. — Wholesale | , 
financing of motor vehicles to- 
taled $1,703,583,548 in 1936, and 
retail financing amounted to $1,- 
715,981,150, according to final 
figures compiled by the U. S. 
bureau of census on the basis of 
reports from 456 identical report- 
ing organizations. 

These figures compare with a 
total of $1,402,564,352 of whole- 
sale financing and $1,158,435,029 
of retail financing in 1935. Total 
wholesale financing in 1934 was 
$907,314,729; and retail financing 
in the same year aggregated $893,- 
174,917. 

The total number of cars in- 
volved in financing operations in 
1936 was 4,263,761, against 3,125,- 
537 in 1935 and 2,418,699 in 1934. 

December wholesale financing 
in 1936 was $185,578,504; retail 
financing was $148,100,585. Com- 
parative figures for December, 
1935, were $154,382,330, and $103,- 





200,806. 

The wholesale financing total | 
for 1936 stands at 21.5 per cent 
above 1935 and is 87.8 per cent 
over 1934. The retail total is an 


| contended 





increase of 48.1 per cent over 
1935, and 92.1 per cent over 1934.| 


Service Show 


Drawing is Held 


MINNEAPOLIS.—The first of- 
ficial drawing for floor location 
in the Northwest Automotive 
Maintenance Show to be held at 
the Minneapolis auditorium, Apr. 
8-11, inclusive, was held at the 
Curtis hotel, last Saturday. 

One hundred and eighty-one 
booths were allotted to leading 
manufacturers in every branch of 
the automotive industry from 
coast to coast. 

Wallace C. White, chairman of | 
the show committee, thanked all | 


| uous 
| contacting of all 
|law went 





members and exhibitors who were | 
present at the drawing for their | 
fine spirit of co-operation in| 
sending in their contracts at this 
early date. 


An extensive advertising and 
publicity campaign is now being} 
carried on to dealers throughout | 
the eight northwestern states and 
western Canada. Plans are being | 
laid to accommodate an attend-| 
ance of 25,000 automotive main- | 
tenance and service men from| 
this great trade territory. Admis- | 
sion will be by ticket only which | 
dealers must secure from their | 
jobbers. 


THE*CANDID CAMERAMAN covering the 85th birthday lunch- 
eon of the Studebaker Corp. at South Bend, Feb. 15, found the Rev. 
Hugh O’Donnell, C.S.C., vice-president of the University of Notre 
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36 Retail Financing of Vehicles Up 48% Over °35 


Wholesale Figure Rises 
To Total of $1, 703,583 48 


Fi joins Chicago 
From Enforcing 


Dealer Fee Bill 


Under the leader- 
Chicago Automobile 
Trade Assn. which fought their 
battle, new car dealers’. here 
gained a signal victory Wednes- 
day when Judge Joseph Burke of 
the circuit court upheld an in- 
junction filed in their behalf 
against enforcement of an ordi- 
nance passed by the city council 
on Dec. 21, 1936, whereby new car 
dealers would be licensed, regu- 
lated and assessed $100 for each 
on their outlets handling the sale 
of used cars. 

The bill of complaint in behalf 
of the new car merchants was 
filed by Seymour Lewis, attorney 
for the CATA, who argued the} 
case for nearly three days this} 
week. In the objections it was| 
that the $100 


CHICAGO. 
ship of the 


fee, 


| raised from $50, was exhorbitant, 


unfair and invalid so far as the 
new car dealers were concerned. 

Before the ordinance was passed | 
in December by the city council, | 


| the trade association raised stren- 


including the} 
aldermen. The 
through nevertheless, 
and in later hearings the asso- 
ciation secured an agreement of 
non-enforcement pending court 
proceedings. The bill had covered 
all new car dealer places of busi-| 
ness, including lots, where used 
cars are sold, taken in trade or| 
otherwise handled. 


opposition, 


Hudson Distributor 


In 6-Story Branch 
CHICAGO. The tallest auto- 
mobile sales building in Chicago 
and the largest in point of floor 


| space outside of motor row has 
| just been opened by Butler Mo-| 


tors, Inc., Hudson-Terraplane dis- 
tributor. It is six stories in height | 
and is located at 5050 Broadway 
in the uptown district. 

In announcing the acquisition 
of this new building of modern} 


| design, W. E. Butler, president of 


the company, also made known 
the appointment of W. E. Mehaf- 


| managers 
Holler to take charge of the new | 





fey as branch manager. Mehaffey, | 
a veteran in the trade and for-| 
merly retail sales manager of the | 
Butler firm’s main store, had pre- | 
viously been’ associated with) 
Haynes, Locomobile and _ the 
| Triangle Automobile Co., Lincoln 
distributor. He first became iden- | 
tified with the motor car business | 
in 1909. 


| facturing companies 








PRESIDENT PAUL G. HOFFMAN of the Studebaker Corp. took 
“speaker of the day” Alfred Reeves, vice-president and general mana- 
ger of the Automobile Manufacturers Assn., on a tour of the Stude- 


baker Museum prior to the corporation’s 85th birthday luncheon, Feb. 15. 


Studebaker is Acclaimed 
On Its 85th Anniversary 


SOUTH BEND.—Contributions | 


of the Studebaker Corp. to the| 
progress of the automobile in- 
dustry were acclaimed by Alfred 
Reeves, general manager of the) 
Automobile Mfgs. Assn., 
“birthday luncheon” Monday, at- 
tended by business and profes-| 
sional leaders from all parts of | 
the country, the occasion of the| 


at a! 


| corporation’s 85th anniversary. 


Reeves congratulated the South)! 
Bend concern not only upon its| 
record as a pioneer, but also upon 
the prestige which it has achieved 


|}and maintained throughout the 


world. 
that Studebaker will continue to 


is the combination of able man- 
agement and loyal workers pro- 


Used Car Sales 
Set - Up Created 
By Chevrolet 


(Continued from Page 1) 


have been added by| 


procedure in the merchandising 
of used cars: Thomas H. Keating, 
formerly manager of the mid- 
west region, and W. C. Lewellen, | 
formerly director of mass selling. 
Under the direction of Lewellen | 
and Keating will be created a 
national organization paralleling 
the organization and merchandis- | 
ing methods of the new car divi- 
sion. 

“For years, dealers and manu-| 


struggling to improve used car 


| merchandising, but no company 
| has organized on a national scale 








Dame, an interested listener to Harold S. Vance, chairman of the 
board of directors of Studebaker, during a lull between courses. 


| to give its dealers and the public | 


an operation backed and clothed 


with sufficient authority to make} 


it effective,” said Holler. “To do 


this means to promote more con-| 


fidence in buying public that the 
used car offered for sale contains 
as much value as the price tag 
is labeled. In spite of the effort 
and work by manufacturing com- 
panies and dealers over a period 


of years, the actual status of used | 


car merchandising today remains 


approximately the same as it has| : 


always been, 


“Of course, we realize the manu- | 
facturer has a responsibility to its | 


dealers. We also realize that the 
manufacturer and seller of new 
cars should work with its dealer 
organization to build up cordial 
relations with the buyer of used 
cars for he is the fellow who 
makes the volume sales of new 
cars possible. 


“It is our intention to concen- 
trate on used cars with the same 


| industry 


have been | 





planning, direction and supervi- 
sion that we apply to the sale and 
service of new cars and trucks.” 


ducing fine products which have 
won for themselves the ready 


| public acceptance currently en- 


joyed,” Reeves declared. “This 


| combination made it possible for | 
| 1936 Studebaker registrations to| units added to the Oldsmobile 
| increase 71 per cent over those of 


| 1935—while 


the industry as a 
whole increased only 24 per cent. 

Reeves praised Paul G. Hoff- 
man, president of Studebaker, for 
his services as chairman of the 
AMA’s committee in charge of the 
industry’s.expanded safety prob- 
lem. 

“Through Mr. Hoffman’s com- 
mittee,” he said, 


14 national organizations to carry 


share in the industry's expansion | on effective work in the solution 


of the safety problem.” 
Hoffman, in acknowledging 
congratulations on the company’s 
85th anniversary, stressed the 
fact that the accomplishments of 
the corporation during recent 
years could not be credited to any 
one man or small group of men, 


| but rather was the result of ‘the 
| combined effort of the group of 


25,000 men and women who serve 
the company and its dealer or- 
ganization. 

A high light of the birthday 
celebration was the introduction, 
as guest of honor, of Mrs. 


in Indiana on the same day in 


| 1852 when Henry and Clem) 
| Studebaker opened the original 
blacksmith and/| 


Studebaker 
wagon shop with a capital of $68 
and two forges. Mrs. Miller re- 
counted to the assemblage her 
recollection of her early days in 
Indiana and the struggle of the 


Studebaker brothers in founding | 
| the nucleus of the present organ- 
| ization. 


A huge birthday cake with 85 
candles was presented to Harold 
S. Vance, chairman of the board 
of directors of the corporation, 
by the South Bend Assn. of Com- 
merce. 





Sales are Up 77% 
At Studebaker 
First 10 Days 


SOUTH BEND.—Sales of Stude- 
baker passenger cars and trucks 
for the first 10 days of February 
are reported at 2,492 compared 
with 1,407 in the corresponding 
year of 1936, an increase of 77 per 
cent. 

This brings sales for the year to 
date to 10,227, an increase of 37 
per cent over a eet Fae ago. 


Begin n Addition 
At Oldsmobile 


LANSING.—Construction will be 
started at once on a new addition 
to the Oldsmobile plant, it was 
announced today by C. L. McCuen, 
general manager. 


The new addition will be a one- 


| story building 85 feet by 250 feet 


of brick and steel construction, the 
same design and construction as 
employed in the several other new 


plant during the past few years. 


Known as the Retail Driveaway 
Bldg., this latest expansion is 
necessitated by the big increase in 
the number of people who place 
their orders with their local deal- 
ers and come to Lansing to drive 
home new cars. The present fa- 
cilities, which are now located in 


|one of the two huge car ware- 
“the automobile | 
is providing necessary | 


“The best possible assurance | financial sinews enabling some 


houses, have become inadequate 
to handle this increase. 

The building is especially de- 
signed and equipped to facilitate 
this service to out of town cus- 
tomers. In addition to providing 
storage space for 80 cars, it will 
house the driveaway clearing of- 
fice, and also waiting rooms for 
purchasers. 

McCuen stated he expected the 
building to be completed and oc- 
cupied by May 1. 


Graham Retail 


Sales Gain 35% 


DETROIT. An increase of 35 


Marietta L. Miller who was born | Per cent in Graham retail Gomes 


tic deliveries for the last three 
months of 1936 and the first month 
of 1937 is reported by F. R. Val- 
pey, general sales manager. 


“During October, November and 
December of 1936 and January of 
the present year, we delivered at 
retail in the United States 4,564 
cars,” Valpey states. “This com- 
pares with domestic retail deliver- 
ies of 3,364 cars during the similar 
period last year and is a gain of 
35 per cent.” 


The General Motors Export Co. 


| sells cars and trucks to practically 


every country in the world, including 
Tibet. 





A COLORFUL FEATURE of the Studebaker Corp.’s 85th birthday 
luncheon at South Bend, Feb. 15, was the appearance as guest of 


honor of Mrs. Marietta L. Miller, 


who was born in Indiana on 


the same day back in 1852 that the original Studebaker blacksmith 
and wagon shop was opened. Above, left to right, are: Herbert L. 
Sharlock, vice-president of the Bendix Aviation Corp.; Alfred Reeves, 
vice-president and general manager ot the Automobile Manufac- 
turers Assn.; Mrs. Miller and Toastmaster John Lioyd. 





LITTLE ROCK, Ark. — A Dill 
prohibiting car manufacturers 
from appointing additional dealers 
if such appointments tend to de- 
preciate existing contracts with 
dealers has been introduced in 
the state legislature by Sen. 
Armstrong. 

Designed to promote fair trade 
practice between manufacturer 
and dealer, the bill provides for a 
uniform contract and penalties 
for violations. 

In a bulletin to its members, 
the Motor and Equipment Manu- 
facturers Assn. points out the 
bill’s references to automobile re- 
pairing and parts or accessories, 
and warns that the proposed 
legislation may pave the way for 
similar state laws embracing any 
other business or industry. 

Following are the sections of 
the measure, known as Arkansas 
senate bill No. 135: 

Any person, partnership, as- 
] sociation of persons or 
corporation engaged in the manu- 
facture and/or distribution of 
motor vehicles, whether they are 
residents or non-residents of the 
state of Arkansas, transacting 
the business of manufacturing, 
distribution or sale of motor ve- 
hicles or the parts or accessories 
thereof in the state of Arkansas, 
shall file in the office of the sec- 
retary of state the form of con- 
tract which is to be entered into 
between such manufacturer with 
its agent, dealer, or representa- 
tive in this state, and upon the 
approval of the attorney general 
of such contract, the contract 
shall become binding on all 
parties thereto, and in the event 
of a breach of said contract, the 
party injured or damaged by such 


breach, may have recourse for | 


his damage in the courts of this 
state. The failure to file such 
contract with the secretary of 
state as provided herein, and to 
secure the approval thereof of the 
attorney general of the state, 
shall constitute a violation of this 


act. 

It shall be deemed a violation 
2 of this act for any manufac- 
turer of motor vehicles to appoint 
additional dealers or retail sales 
agents if such appointments 
would tend to depreciate the 
value of existing contracts be- 
tween such manufacturers and 
their dealers except in cases 
where such manufacturer has the 
actual and written consent of 
existing dealers or agents signi- 
fying agreement to such appoint- 
ments. 

This act shall not affect any 
3 existing contract between any 
person, partnership, association 
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Arkansas bill Would Prohibit Crowding of Dealers 


MEMA Warns ns Legislation 
May Spread Over Nation 


of persons or corporations acting | 
as the agent, dealer or represen- | 
tative or any motor vehicle manu- | 


facturer, nor shall it affect the 
relationship of any parties now 
acting as the agent, dealer or 
representative of any manufac- 
turer without contract in this 
state; but, it is provided, that if 
any motor vehicle manufacturer 
and/or distributor should, after 
the passage of this act, without 
good cause or without tendering 
reimbursement for the damage 
or injury sustained by its agent, 
dealer or representative, cancel 
the existing contract or should 
without good cause refuse to con- 
tinue the business relationship 
now existing between manufac- 
turer and agent, dealer or repre- 
sentative, said agent, dealer or 
representative so injured by the 
loss of his or its dealership, 
agency or representation, may sue 
and recover all actual damages 
sustained by him, or them, and 
for a violation of the provision of 
this act, a domestic corporation 
shall forfeit its charter and a for- 
eign corporation shall forfeit its 
right to do business in this state 
and shall also forfeit not less than 
$500 nor more than $1,000 to the 
state of Arkansas, and shall be 
proceeded against by the attorney 
general in the manner and form 
as provided for a quo warranto 
proceeding or injunction under 
the laws of this state. 

In any action taken under 
4 this act, proof by the party 
plaintiff that he has been com- 
pelled to discontinue the relation- 
ship of manufacturer, agent, 


dealer or representative on ac-| 


count of the unlawful act or 
breach of said contract by the 
party defendant, or 
party defendant has threatened 
to cancel said contract without 
good cause, shall be conclusive 
evidence of damage, and in every 


case proof of any unlawful pur-| 


pose or agreement to violate the 
terms of said contract, shall en- 
title the party injured thereby to 


| all actual damage sustained by 


him, and shall in addition thereto, 


subject the party violating said | 


contract to the penalty provided 
in this act. 


5 conflict herewith be and the 
same are hereby repealed, and 
the act shall take effect and be 
in force from and after its 
passage. 


Ninety-five per cent of all cars sell 
for less than $750 wholesale, accord- 
ing to the statisticians of the Auto- 
mobile Manufacturers’ Assn. 


Industry’s Labor Problem 
Is Not Troubling Ford 


DEARBORN.—tThe Ford Motor 
Co. is not troubled over the auto- 
mobile industry labor situation, 
according to local reports. 

Always a high wage payer, 
Henry Ford is known to have in- 
creased his wage bill by more than 
$13,000,000 last year, an average 
of $141 per worker. This figure 
is exclusive of a $30,000,000 in- 
crease in payroll due to a big rise 
in men employed and lifts the 
company’s wage rates for produc- 
tion labor to 83 cents an hour. 

With all car makers back in 
production, Ford is expected to step 
up his output to 7,000 units a day, 
made possible by an expansion in 
the company’s production facilities 
recently. 


On Feb. 1, 1937, there were 128,- 
916 workers employed at the Ford 
Rouge plant and elsewhere in the 
country. This is an increase of ap- 


fotor | proximately 20,000 over the same 
period last year. 

A minimum of $6 per day for 
eight hours continues to be paid 
by Ford, although many more 
thousands of workers are above 
that minimum now than at this 
time a year ago. Production rates 


range as high as $1.55 an hour or| 
$12.40 a day. Ford also has 12,800) 
highly skilled production workers | 


who work on salaries. 


Ford discontinued the 
payment idea about 10 years ago. 
Instead of the bonuses he orders 
the weekly wages of workers to 
be raised so as to spread the bonus 
out over a year. He is convinced 
that method is more suitable to 
the workmen. 


Gasoline taxes represent increas- 
ing proportion of motor fuel costs, 
according to the Automobile Manu- 
facturers’ Assn. 


that the| 


All laws or parts of laws in| 


bonus | 





DETROIT.—AIll records in pro- 
duction and sales for its entire 
history are being broken by the 
Packard Motor Car Co. according 
to M. M. Gilman, general man- 
ager. While production in 1936 
represented an increase of 54 per 
cent over that of 1935, as com- 
pared with an increase of 14 per 
cent for the entire industry, 
actual shipment of cars from 
Sept. 1, 1936, when 1937 models 
were started, to Feb. 1, 1937 was 
87 per cent greater than the cor- 
responding period of 1935-6, Gil- 
man said. 

“From last Sept. 1 to Feb. 1,” 
said Gilman, “we shipped 52,186 
cars. During the corresponding 
five months in the previous year 
our shipments were 27,906. Much 
| of this increase is due to our new 
| lower priced car, the Packard 
| Six. However, our six business 
| has not been obtained at the ex- 
pense of the One Twenty or 
larger cars, as might have been 
expected. On the contrary, we 
are experiencing a substantial in- 


N. Y. Proposes 
Trailer Study 


ALBANY, N. Y.—Senator John 
T. McCall, has obtained adoption 
of a resolution to refer to the 
joint legislative committee on in- 
terstate co-operation, which oper- 


| ates in conjunction with the coun- 


cil of state governments, a study 
of the proper regulation of house 
trailers. The resolution after a 
brief preamble reads: 

“Resolved (If the assembly 
concur), That the powers of the 
joint legislative committee on in- 
terstate co-operation created by 
concurrent resolution adopted May 
13, 1936, and extended by concur- 
rent resolution adopted Jan. 25, 
1937, be enlarged to provide, in 
co-operation with the council of 
state governments, a study of 
uniform legislation and rules and 
regulations regarding the use of 
trailers on the public highways 
and public parks and camp sites, 
which study shall include traffic 
regulations, safety equipment, uni- 
form registration fees or taxation 
and reciprocal agreements  be- 
tween states, 
for camp sites, including sanita- 
tion in public park lands under 
supervision of the state council 
of parks and other similar agen- 
cies, and in general the promul- 
gation of such program of regula- 
tion and legislative assistance as 
will encourage the manufacture, 
sale and use of house trailers.” 





standard facilities | 


ut, Sales 


crease with both the One Twenty 
and larger cars. 

“Actual delivery to customers 
of One Twentys from last Sept. 
1 to Feb. 1 were 16,541 as com- 
pared to 15,955 during the cor- 
responding five months in the 
previous year. During this en- 
tire period our stock of cars in 
the field was less than half that 
in the corresponding period for 
the previous year. We could have 
delivered many more cars, both 
One Twentys and Sixes, if we 
had been able to produce them. 


“Our rate of production and 
sales is steadily increasing and 
despite this fact we have been 
able to make no reduction in un- 
filled orders at our factories. 
Through increased factory facili- 
ties and through a double shift, 
and in some departments three 
shift schedule on which we are 
now working, we have been able 
to increase our productive capa- 
city 50 per cent. We expect to 
be shipping in March and April 
at the rate of 15,000 cars a month, 
far exceeding anything we have 
ever before done. 

“In January this year we 
shipped 10,418 cars, as compared 
with 4,986 in January, 1936. This 
month we will ship 13,000, as com- 
pared with 4,517 in February last 
year, Of interest, as showing the 
growing demand for cars of the 
most costly type, is the fact that 
our January shipments of large 
cars this year were nearly double 
those of January, 1936. A further 
interesting fact is that our total 
shipments to export in January 
this year were approximately 
three times those of January, 
1936. 

“Since the introduction of our 
lower priced cars, beginning with 
the start of the One Twenty, we 
have more than tripled our sales 
outlets. There has been a sub- 
stantial increase in number of 
our dealers since the advent of 
the six last September. The big 
increase in our distributing facili- 
ties is having an accumulatively 
growing effect on our business. 

“Stocks of cars in the hands of 
our distributors and dealers are 
below normal. This with a bank 
of more than 13,000 unfilled orders 
at our factories and an increasing 
demand for cars from the selling 
field as we go into the spring 
peak selling season is causing us 
to produce to the limit of our 
capacity. Our production sched- 
ules, totaling 30,000 cars for 
March and April, as compared 
with production of 13,638 in March 





and April, 1936, are not going to 
be sufficient to meet sales de- 
mand.” 


A CUSTOM TOWN CAR is now available in the Chrysler Royal line. This car is built on a chassis 
of 133 inches and is powered with a 100-horsepower Gold Seal engine with aluminum head. The body 
is by Derham, of Philadelphia. Interior appointments include a dictaphone for communicating with the 
chauffeur. Upholstery is of Laidlaw broadcloth. Two auxiliary seats give accommodations for five pas- 
sengers. The driver’s compartment is upholstered in black hand-buffed colonial grain leather. A remov- 
able canopy may be drawn over this compartment in inclement weather. A town car of similar design 
also is available in the Chrysler Custom Imperial line. This car has a wheelbase of 140 inches and 130 
horsepower. The rear compartment seats five persons. The body is by Derham. Other Custom Imperial 
types by this body builder are a convertible sedan and victoria, the latter being in effect a convertible 
two-door sedan. The Chrysler Custom Imperial’s eight-passenger sedan and eight-passenger sedan- 
limousine have custom bodies by LeBaron. 


Packard Outp 
Break AIl- Thins Record| ™ Tire Prices 


Another Boost 


Predicted Soon 


AKRON.—Recent wage-increases 
for rubber workers here, plus 
higher prices for cotton and crude 
rubber, will bring another increase 
in March in the price of automo- 
bile tires, according to reliable 
authorities. 


Following pay boosts in the mo- 
tor industry, the Firestone Tire 
& Rubber Co. announced a wage 
increase of from five to eight 
cents an hour with a minimum of 
75 cents an hour for men and 65 
cents an hour for women. Other 
large companies announced pay 
adjustments in line with Fire- 
stone. 

About 40,000 rubber workers 
are benefited by this latest ad- 
vance in wages. According to the 
Greater Akron Assn., the average 
wage in rubber factories here dur- 
ing 1936 was 97.4 cents an hour, 
which was five cents an hour 
higher than the previous year. The 
association claims the present 
hourly wage in rubber to be the 
highest of any mass production 
group in industry. 

As a step in stabilizing the in- 








dustry, tire manufacturers have 
taken action to eliminate the road 
hazards guarantee on tires, which 
has cost the industry more than 
$10,000,000 annually for the past 
five years. 


Dalton to Visit _ 
Central America 


DETROIT.—C. E. Dalton, direc- 
tor of truck sales of the Chrysler 
Corp., export division, sailed this 
week for Central American coun- 
tries, where he will hold confer- 
ences with distributors of Dodge 
and other Chrysler-built motor 
trucks, 


Countries on Dalton’s itinerary 
include Puerto Rico, Trinidad, 
Venezuela, Curacao, Panama, Ja- 
maica and Cuba. He will return to 
Detroit in March. 


H. S. Snodgrass Heads 


Gar Wood Coach Dept. 


DETROIT. — Logan T. Wood, 
vice-president and general man- 
ager of Gar Wood Industries, Inc., 
announces the appointment of H. 
Sydney Snodgrass as manager of 
the motor coach division to suc- 
ceed Stanley E. Knauss, resigned. 

Snodgrass has been associated 
with Knauss as the division’s chief 
engineer and assistant manager. 
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One sacred pledge we make our friends here 
rnd now. This publication, God willing and so 
long as it is in our charge, will never champion 
the cause of any individual or any corporation 
which is not for the best interests of the auto- 
motive industry as a whole. Nor will its columns 
be used to spread gossip or inflame prejudice. 
It will confine itself to the upbuilding of the 
industry it is pledged to serve, wholly through 
the dissemination of NEWS which is timely, 
authentic and of value.-—(ADN 6-10-1933.) 
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Wise Men of the East 


EPORTS from New Jersey that state officials will not 
countenance the sit-down method in labor disputes is 
heartening. While none can begrudge Gov. Murphy of 
Michigan the glory that has come to him through the set- 
tlement of the General Motors strike without bloodshed, 
none can envy him the legacy of lawlessness which has 
followed his benign condonement of property seizure with- 
in his state. Not less than four plants are now illegally 
held in Detroit alone, and latest and most fantastic, is a 
sit-down to prevent the stoppage of relief funds to families 
of former strikers who have now returned to work. 


While there was no serious bloodshed in Michigan dur- 
ing the GM strike a great share of the credit must go to 
the corporation, which refused to defend its property 
rights aggressively when Gov. Murphy refused to act. The 
situation in which the corporation found itself was not 
different from that of a private citizen who, upon being 
held up by a thug on a street corner, is told by the po- 
liceman that the police will not interfere so long as there 
is no bloodshed on either side. Denied its legal protection, 
the corporation was reluctant to take steps to protect 
itself in spite of the fact that it had every normal right to 
do so. 


Pronouncements by Gov. Hoffman of New Jersey and 
Police Commissioner Valentine of New York City that 
labor in their bailiwicks will be given no special dispen- 
sations in enforcing its will upon employers brings hope 
that in the near future the sit-down strike problem will be 
brought to a head. We sincerely hope that this is true as 
the sit-down holds dangerous potentialities that should 
never be permitted to become actualities. 


A Supine Supreme Court 


LE ADN consistently has refrained from any in- 

dulgence in political disputes, we cannot help but 
feel that the proposal for a 15 justice supreme court 
does not fall into the category of politics. It is too im- 
portant a question to be considered such. Charges already 
are being made that under such a plan President Roose- 
velt could “pack” the court with justices friendly to his 
ideas. Such a supine supreme court is not wanted. 


Whether these charges are true or not, or whether the 
President’s ideas would be good or bad for the country, 
are not of immediate concern. The fact remains that 
such charges, which to many are substantiated by the 
President’s insistence on his plan, tend to undermine 
confidence in government at a time when confidence is 
most needed. 


A largé portion of our people are now engaged in re- 
habilitation following disastrous floods. Others are gath- 
ering in the loose ends scattered by industrial disputes. 
A breathing spell of leaving things as they are, which 
would give businessmen a feeling of stability would be 
most helpful. 


By George M Slocum 


Reprinted from a circular mailed 
this week to advertising media. 
Many of us remem- 
ber a warm morning 
in August, 1914, when 
we turned back from 
Hans Wagner and Ty Cobb in 
the sporting section to the first 
page. There, out of all proportion 
to its importance, we thought, 
was an AP cable from some little 
Gilbert & Sullivan country which 
had the afternoon before lost its 
heir-apparent at the hands of a 
wine-crazed moron with a pistol. 
Four years and three months after 
(November 11, 1918 to be exact) 
most of us were conscious of the 
fact that the little news item we 
had read so casually was un- 
doubtedly the most important we 
would ever have a chance to 
read. 


What 
Next? 


aa * * 


MORE RECENTLY (if you are 
a cover-to-cover reader of ADN) 
you noticed, buried where any 
conscientious editor would bury 
such a dispatch, the fact that 
during the week a few dis- 
gruntled mechanics in the Chev- 
rolet plant at Atlanta had sat 
down on their haunches. Of 
course that was bad—too bad for 
GM and maybe the Atlanta 
papers—but after all this is a big 
country and one Chevrolet as- 
sembly plant down, bah! Yet it 
was not until you picked up the 
paper from under the milk-bottle 
on a morning two months later 
that you could open a letter with- 
out feeling first to see if it con- 
tained another cancellation. Had 
the strike gone on indefinitely 
there would have been no more 
AUTOMOTIVE ADVERTISING! 


- * * 


BUT, AT LONG LAST, the 
strike is settled. Before we can 
get this message into the mails 
every assembly line in Detroit, 
Flint, Pontiac and Lansing, will 
be running at full capacity. Al- 
ready our editors here are betting 
that the month of March, 1937, 
will go down in history as the 
all-time-tops. For remember, so 
serious a threat to America’s re- 
turning prosperity was the GM 
strike that not only Chrysler and 
Ford, but the independents were 
feeling it in their own selling. 
People who are fearful of the 
future don’t buy automobiles. 


* . * 


SO NOW THE REAL BATTLE 
starts. The battle for sales su- 
premacy in passenger-car and 
truck sales. With 10,000,000 cars 
that should be junked this year. 
With a great new market of 
wage-earners today, who were 
babes-in-arms when the troops 
were parading back up Fifth Ave. 
in 1918. With a line of models 
which give more of everything per 
dollar than ever before in history, 
this is to be the year. Thank 
heavens, the strike, if it had to 
come, came when it did! Now 
the labor atmosphere which for 
the past six months has been so 
thick you could cut it, is cleared 
and it’s a case of all green lights 
as far as you can see down the 
avenue. 

* Pa * 

YOU ASK WHAT THIS means 
to your media—whether it be 
newspapers, magazines, radio, out- 
door, farm papers or what-have- 
you? Well, I’ll be so bold as to 
tell you and I’ll wager a nice new 
Knox straw to back my judg- 
ment! Every single manufacturer 
who has been holding back his 
advertising money is going to 
spend what he originally planned 
for the 1937 season, PLUS! Every- 
one from the zone man to the 
chairman of the board is out to 
cut a record for himself. And, 
fortunately for us who sell ad- 
vertising most of those who once- 
upon-a-time “couldn’t-see-it” are 
where their opinion no longer 
registers. So, this is going to be 
a top-year in automotive adver- 
tising too!—G. M. S. 
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We Repeat: Prepare for the Flood 


In This 


are invited to use this space for 


Corner 


The views expressed in this column are those of our readers 
and do not necessarily coincide with those of the editors. Readers 


voicing their opinions or ideas. 


Anonymous contributions will not be accepted but confidence will 


be observed upon request. 


Appraisal Bureaus 


As you are no doubt aware, | 
dealer co-operatives or central ap- 
praisal bureaus have recently be- 
come quite active over a wide 
portion of the Pacific coast ter- 
ritory. All of these bureaus oper- 
ate under the same plan and 
practically all of them have been 
organized by the writer. They ex- | 
tend from San Diego, Calif., to 
Spokane, Wash., and so far over 
a period of nearly a year they 
have operated in a highly sat- 
isfactory manner. 

We are giving you this informa- 
tion because it now appears that 
various unauthorized persons are 
attempting to chisel on the plan 
and are attempting to operate in 
various sections of the country by 
claiming that they are former 
executives of this office or of 
some other office operating under 
this plan. 


The whole point is that the suc- 
cess or failure of these bureaus 
depends largely upon the man 
charged with the operation of the 
plan. Various salesmen and others 
who lack the necessary executive 
ability could easily take advantage 
of this situation. While as above 
stated we desire no publicity on 





this subject, we thought perhaps 
we would not be out of order in 
asking if you could write a short 
article for ADN warning dealer 
groups that they should investi- 
gate thoroughly the background 
of any person posing as a bureau 
organizer under the Pacific coast 
plan.—Tod Bates, general man- 
ager, Motor Car Dealers Assn., of 
San Francisco. 


Registrations 


Just as quickly as you have 
your total car and truck registra- 
tions for the 12-months of 1936, 
we would like to have several 
copies of that issue of your paper. 
And you may consider this as 


our standing order for those 
copies—about five. 

Thank you very much.—L. E. 
Simons, Noblitt Sparks Industries, 


Inc., Columbus, Ind. 
(Continued on Page 13, Col. 1) 


Coming Events 


FEBRUARY 
22-27—Salt Lake City. Intermountain Automo- 
bile Show Assn. Automobile show. 
23-27—Deadwood, S. D. Black Hills Automo- 
bile Show. 
MARCH 
American Society for Testing 
1937 Regional meeting and 
Palmer House. 
N. J. Hudson-Bergen 


(- 5—Chicago. 
Materials. 
committee week. 

i- 6--North Bergen, 
automobile show. 

2-5— Philadelphia. Seventh Annual Automo- 
tive Maintenance Demonstration. Term- 
inal Commerce Bldg. 

9-12—Pittsburgh. Third Annual 
Maintenance Industries Show. 
Square Garden. George A. Ley, 
manager. 


Automotive 
Motor 
show 


APRIL 

15-16—Cleveland. National 
34th Semi-annual Meeting. 
Hotel. 

19-24—London, England. 
for Testing Materials. 
tional Congress. 

24-28—Chicago. Illinois Automotive 
Fourth annual automotive exhibit. 
Pier. 


Petroleum Assn. 
Cleveland 


International Assn. 
Second Interna- 


AssD. 
Navy 


MAY 
2—Milwaukee. American Foundrymen’s 
Assn. 4lst annual convention and ex- 
position. Milwaukee Auditorium. 
14-21—Tulsa, Okla. Petroleum 
Exposition. 
17-21—Detroit. American Society of Mechanical 
Engineers. Spring convention. 
20-23—San Francisco. Second annual Automo- 
tive Maintenance show. Civic Audi- 
fortum 
29-Sept. 6—Cleveland. 
sition. 


International 


1937 Great Lakes Expo- 


JUNE 

1- 3—Colorado Springs, 
troleum Institute. 
Broadmoor Hotel. 

21-24—Chicago. Automotive Engine Rebuilders’ 
Assn. 15th annual convention. 

28-July 2—New York. American Society for 
Testing Materials. 40th annual meeting 
and exhibit of testing apparatus and 
equipment. Waldorf-Astoria Hotel. 


Colo. 
Mid-year 


American Pe- 
meeting. 
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1852. \ludebaker * 1937 


1 85 Commodore Perry of the 

U. S. Navy opened the 
ports of Japan to world trade. The 
first Studebaker wagon crossed the 
continent to California’s gold fields. 


186 Western and eastern 

links of the Union Pa- 
cific, first transcontinental railway, 
were joined at Promontory, Utah. 
Studebaker wagons had been exten- 
sively used in the construction work. 


187 Thomas A. Edison per- 

fected the incandescent 
electric lamp. His storage battery, 
which made possible the early Stude- 
baker electric automobile, was one 
of his many inventions still to come. 


1 89 Elwood 

Haynes 
and his pioneer 
automobile shown 
“*speeding’’ on a 
Chicago boulevard. 
Studebaker was then 
the largest maker of 
horse drawn ve- 
hicles in the world. 


WORLD'S OLDEST VEHICLE MANUFACTURER 


Studebaker starts its 
86th year 
with the largest January 
sales in 14 years! 


TUDEBAKER is marching _ ified Studebaker creed today. 


ahead more brilliantly today 
than at any time in its 85-year 
history. 
In 1936, Studebaker sales of pas- 
senger cars in the United States 
alone were 76% ahead of 1935. 


And now come the figures for 
January 1937 showing that Stude- 
baker sales soared far beyond 
the same month a year ago and 
exceeded every January for the 
past 14 years! 


Old ideals plus new ideas! 


Studebaker is making these phe- 
nomenal strides in public popu- 
larity because Studebaker is 
adhering steadfastly to the prin- 
ciples upon which John M. 
Studebaker and his brothers 
founded this business in Febru- 
ary 1852. 


“Always give a little more than 
your customer expects”. . . that 
was the Studebaker creed in the 
beginning. And it is the unqual- 


No wonder more motorists 
everywhere every day are calling 
the exciting new 1937 Studebaker 
Dictators and Presidents Amer- 
ica’s spotlight cars! 


STUDEBAKER SALES 
GO UP AND UP! 


1932 1933 1934 1935 1936 

Studebaker sales are soaring year 
after year. 1936 was 76% ahead of 
a gratifying 1935. It was the com- 
pany’s best sales year since 1929 
... and 1937/is starting brilliantly! 


1928 At the famous old Atlantic City board track, 
now demolished, two stock Studebaker Presi- 
dents set an A.A.A. record that still stands unchallenged 
. . - 30,000 consecutive miles in less than 27,000 minutes. 


1898 Mme. Curie discovered 
radium, the Spanish- 
American war began and ended, 
Hawaii was annexed to the United 


States and Studebaker began plan- 
ning motor car manufacture. 


N1903 The Wright brothers 


made the world’s first 
successful mechanical airplane flight. 
Production of Studebaker electric 
runabouts and trucks, begun the 
year before, increased substantially. 


1927 Charles A. Lindbergh 
flew alone across the 
Atlantic. New York and London 
connected by telephone. Studebaker 


stock car traveled 5000 miles under 
5000 minutes, setting A.A.A. record. 


a 7 ia 1 
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Conn. Would Curb‘Dumping’ of Imported Used Cars 


Association’s Bill Designed 
To Protect Purchasers 





(Continued from Page 1) 


sale or re-sale, except any per- 
son, firm or corporation not a 
dealer in motor vehicles who 
brings into this state a used car 
duly registered in another state 
as a trade-in on a new or used 
motor vehicle and-offers the same 
in part payment toward a new or 
used motor vehicle with a dealer 
duly licensed in this state and 
having made affidavit setting 
forth such facts on forms pro- 
vided by the commissioner of mo- 
tor vehicles shall within 10 days 
from the date of entry of said 
motor vehicle into the limits of 
the state of Connecticut, list such 
motor vehicle with the commis- 
sioner of motor vehicles on a form 
to be provided by him and under 





such rules and regulations as may 
be promulgated by him from time 
to time, and shall, before said 
used or second-hand motor ve- 
hicle is put on a used car lot for 
sale or offered for sale or sold, 
execute a bond with two good and 
sufficient securities, or with a se- 
curity company duly authorized to 
do business in the state of Con- 
necticut as a surety or sureties 
thereon, payable to the treasurer 
of the state of Connecticut for the 
use and benefit of the purchaser 
and his vendee conditioned to pay 
all loss, damages and expenses 
that may be sustained by the pur- 
chaser and/or vendees, that may 
be occasioned by reason of the 
failure of the title of such vendor 





or by reason of any fraudulent 
misrepresentation or breaches of 
warranty as to freedom from liens, 
quality, condition, use or value of 
motor vehicle being so sold. 


“Said bond shall be in the full} 
amount of the sale price of such} 
motor vehicle, but in no event to| 


exceed the sum of $1,000, and shall 
be filed with the motor vehicle 
commissioner of the state of Con- 
necticut by the vendor and be ap- 
proved by said commissioner as 
to amount, form, and as to the 
solvency of the surety or sureties, 
and for which service by said mo- 
tor vehicle commissioner, in list- 
ing said vehicle, the vendor shall 
pay a fee of $1 and a fee of $5 
for each bond so filed and ap- 
proved, which sums shall be paid 
into the state treasury to the 
credit of the motor vehicle de- 
partment. 

The commissioner of motor 

vehicles shall have a minimum 





of 30 days from the date of listing 
of said used or second-hand mo- 


tor vehicle in which to make an| 


investigation as to the certificate 
of title or proof of previous own- 


ership by checking with the state | || 


or states where said used or sec- 


ond-hand motor vehicle has been | 


previously registered. 


No action, nor right of action | 
to recover any such motor 


vehicle, nor any part of the sell- 
ing price thereof, shall be main- 
tained in the courts of this state 
by any such dealer or vendor, his 
successors or assigns, in any case 
wherein such vendor or dealer 
shall have failed to comply with 
the terms and provisions of this 
Act, and in addition there to such 
vendor or dealer, upon conviction 
for the violation of any of the 
provisions of this act shall be 
deemed guilty of a misdemeanor 
and shall be punished by a fine of 
not less than $100 and not more 












DEMONSTRATING 100% CAR 
PERFORMANCE! 


RANTED é rell-shi s s 
are an asset on the showroom floor! 


But the thing that makes sales is what 
happens when a well-shined shoe steps 
on the accelerator during the demon- 


stration! 


The average compression ratio of the 
1937 cars is up to 6. 
compression pressure is 140 lbs. These 
are high compression figures. call : 
for high compression gasoline to bring 
out full performance. That means Ethyl. 

Since you use an average of only two 
gallons of gasoline for a demonstration 







SEA 


that well-shined shoe 


25 to 1. Average 


They 


formance? 
But don’t forget 


of the fuel used, 
take full advantage of Ethyl! 
S. Remember that Ethyl puts new 
life in older cars, too. If you’re demon- 
strating a used car, put Ethyl in the tank 
and show the old girl off to her best 
advantuge! 


? 










-~—and since the extra cost of Ethyl is 
only a matter of pennies 
ford not to use Ethyl when Ethyl as- 
sures you of demonstrating 100% per- 


can you af- 


: if your car has an 
adjustable spark for the octane quality 
be sure to set it to 
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Taxicab ‘Dumping’ 
Warning Issued 


PHILADELPHIA, — The 
Philadelphia Automobile 
Trade Assn. has issued a 


warning to its members that 
215 used taxicabs, recently 
“dumped” into Philadelphia 
from a neighboring state, 
will soon be offered as trade- 
ins on new cars after they 


have been given a hurried 
repair shop appearance “fa- 
cial,” original “permanent 
waves” in bodies, and fend- 
ers straightened. 

They are 1935 and 1936 
models and all have been 
driven hard for from 75,000 
to 150,000 miles, and will be 
individually offered as an 
owner’s personal car. The 
protection is in asking to 
see every “owner’s” card. 


= 


than $500 or by imprisonment for 
not less than 30 days or more than 
six months or by both such fine 
and imprisonment. 


4 If any clause, sentence, para- 

graph or part of this act shall 
for any reason be adjudged by 
any court of competent jurisdic- 
tion to be invalid, such judg- 
ment shall not affect, impair or 
invalidate the remainder of this 
act, but shall be confined in its 
operation to the clause, sentence, 
paragraph, or part thereof, di- 
rectly involved in the controversy 
in which such judgment shall have 
been rendered. 


The terms “dealer” and “ven- 

dor” herein used shall be con- 
strued to include every individ- 
ual, partnership, corporation or 
trust whose business in whole or 
in part, is that of selling new and/ 
or used motor vehicles and like- 
wise shall be construed to include 
every agent, representative, or 
consignee of any such dealer as 
defined above as fully as if same 
had been herein expressly set out, 
except that no agent, representa- 
tive or consignee of such dealer 
or vendor shall be required to 
make and file the said bond if 
such dealer or vendor for whom 
such agent, representative or con- 
signee acts, fully complies, in each 
instance, with the provisions of 
this act. 

“This act shall take effect June 
30, 1937, at midnight.” 

Another measure sponsored by 
the CATA would require that, be- 
fore any dealer or repairer license 
is issued, the applicant must fur- 
nish proof that he carries $10,000- 
$20,000 in public liability insur- 
ance and $5,000 for property dam- 
age in policies written by an in- 
surance company licensed to do 
business in Connecticut. If en- 
acted, this measure would also 
tend to curb irresponsible used 
car dealers and other types of op- 
erators, the association believes. 


N. Y. Bill Asks 
Certificates For 


All Used Cars 


ALBANY, N. Y.—An amendment 
to the N. Y. vehicle and traffic 
law, requiring used car dealers to 
provide purchasers with certifi- 
eates setting forth the vehicle’s 
condition, identification, etc., has 
been submitted to the state legis- 
lature by Congressman Ehrlich. 

When selling a used car, the 
bill states, the dealer must issue 
a certificate in which is given the 
make, year of manufacture, en- 
name and address 
of buyer, date of delivery; and 
which certifies that the brakes, 
lights and signalling device com- 
ply with state laws, and that they 
are in sufficient repair to render 
adequate service for 30 days un- 
der normal conditions. 














The motorists’ “tax check” has in- 
creased six fold in 16 years, accord- 
ing to AMA compilations. 
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What they say... 


‘“*The reason why Cincinnati has snapped 
back to normal business conditions—or bet- 
ter—so quickly after the flood is simply that 
the same qualities and resources which 
made Cincinnati virtually depression- proof 
again are coming aggressively into play.”’ 
Morris Edwards, Secy., 

Cincinnati Chamber of Commerce 


**Cincinnati’s retail business is back with 

renewed energy. We are pleased to report 

that it is steady, better than normal buying 

activity without any indication of merely 
a temporary ‘boom’.”’ 

Lynn Revenaugh, 

Secy., Retail Merchants Assoc. 


Th VS 
e* y 
nar | 


Cincinnati is First in Ohio.. .* 


(among cities of more than 150,000 population) 


in income tax returns per thousand families** 


. in total retail sales per family 
. in per capita food sales 
. in apparel sales per family 
81.6% native white population 


Back on a BETTER THAN NORMAL BAS! 


O”. Man River is no longer 
the terrifying ogre of Janu- 
ary 24, Black Sunday in Cincinnati, 
when fire added to the havoc al- 
ready wrought by the flood waters. 
February 5 marked the return of 
the Ohio to its natural banks. 
Cincinnati is back on schedule, 
business running as smoothly as 
ever. Crowds of buyers, for ten 
days restricted to the purchases 
of absolute necessities, are mak- 
ing things hum in the retail area. 
Stores report unusual buying 
activity. A $25,000,000 rehabilita- 


tion job is under way, creating 
new jobs, new money in Cincin- 
nati. Cincinnati is busy...working 
... buying. Business leaders pre- 
dict the best year since 1929. 

National advertisers and their 
agencies will quickly recognize 
the sales opportunities offered by 
new earning power in Cincinnati. 
The 163,849 daily circulation of 
The Cincinnati Post carries your 
advertising into 60.2% of all the 
homes in Cincinnati. . . 54.9% of 
all A homes; 59.1% of all B homes; 
64.1% of all C homes.*** 


* Authority: 1935 Census of Business. 
** U.S. Bureau of Iaternal Kevenue. 
*** Cincinnati Post-P1TA Survey of Buying Habits 


The Cincinnati Post 


A SCRIPPS* HOWARD NEWSPAPER 


MEMBER OF THE UNITED 
PRESS....OF THE AUDIT 
BUREAU OF CIRCULATIONS - 

and of ie Pe oe ae NATIONAL ADVERTISING DEPARTMENT OF SCRIPPS-HOWARD NEWSPAPERS... 230 PARK AVE., N. Y. C. 
MEDIA RECORDS, INC. oe CHICAGO * SAN FRANCISCO « LOS ANGELES + DALLAS « DETROIT « PHILADELPHIA « ATLANTA 





Displays Sent to Dealers) 


LANSIN G.—Approved back- 
grounds for Oldsmobile’s cam- 
paign to modernize dealers’ lubri- 
cation departments were  an- 


nounced this week by J. J. Dobbs, | 


general service manager. 

In a circular addressed to 
dealers and field men, Oldsmobile 
emphasizes the fact that “an at- 
tractive lubrication department 
equipment display demands cus- 
tomer attention because it shows 
your customers you are really 
equipped to do a good job.” 

Using facts obtained from 
dealers who have already in- 
stalled a modernized display, the 
circular points out that the sug- 


gested background display is a} 
big sales aid from the appearance | 


h if it| 
— so |edges of the platform. In each 


standpoint alone; 
is unattended for a moment or 


it i lli th € ner | 
a i sing aa tes and seal is mounted at the top. 


every working hour of the day. 
Buried Profits 


In his letter to dealers, Dobbs | 


says: “There are a lot of buried 
profits in the automobile lubrica- 
tion business. Many Oldsmobile 


dealers have already discovered | 
this gold mine and uncovered the | 


profits which benefit not only the 


lubrication section but the entire} 
for while | 


service section as well; 


all} 








the car is being taken care of, the | 


service salesman can _ discover 
many things which the owner 


AUTOMOTIVE DAILY NEWS, SATURDAY, FEBRUARY 20, 1937 


Oldsmobile Approves Modern Grease Dept. Set-up 
Details for Background 


ing, will cost the dealer less than | 
back- | 


$70. Even at that price the 
ground can be financed at ex- 
tremely low carrying charges. 

The approved background is a 
striking big display panel, seven 
feet high and 12 feet wide, with a 
platform extending the full length 
across the bottom of the panels. 
The side wings are five feet high 
and three feet wide. 


Modern Design 


The color scheme adopted by 
Oldsmobile is a light buff color 
with maroon trim, the buff color 
being accentuated by means of a 


|special lighting arrangement. Each 


panel is flanked by vertical chrome 
plated bars, and a similar bar ex- 
tends around the top and bottom 


panel the Oldsmobile monogram 


The lettering “Oldsmobile Lu- 
brication” is mounted across the 
center panel at the top on a con- 
vex projection, so that it may be 
visible in every direction. The let- 
ters are enamel and lacquer to in- 
crease their brilliancy. 

While the dealers’ attention is 
directed to the equipment and the 
display, Dobbs points out the de- 
sirability of the display and re- 
minds his dealers that “the sooner 
you make a drive for additional 


‘lubrication business this year and 


should have done to his car to} 


make it run better, 
economy of operation and, 
leok better. 


lastly, 


give more| 
| tage of facilities of the depart- 
|ment, the more your lubrication 


“The dealers who have started | 
to cash in on the increased busi-| 


ness for the shop are the ones who 
have modernized their lubrication 
departments and thereby have 
made the first appeal for the car | 
owners’ business with attractively 
displayed lubrication equipment 
and facilities for doing a better 
job than street-corner competi- 
tion.” 


Total Cost $70 


In the circular are illustrations 
of the suggested backgrounds 
which show a main panel back- 
ground which can be obtained by 
the dealer for approximately $43. 
The base can be had for $12 and 
the wings, if desired, can be ob- 
tained at about the same sum, so 
that the entire cost of the back- 
ground display, exclusive of light- 


become earnestly interested in 
getting the owners to take advan- 


and service departments will show 
in the way of profits for 1937. 
“The illustration shows how at- 


| tractive you can make it and it 


takes but little imagination to 
visualize the effect on the entire 
service section of your organiza- 
tion. In every respect it is a 


|sound merchandising plan for the 


dealer who is out to get added 
profits this year.” 


W ould Test Mechanics 


ELIZABETH, N. J.—A bill which 
has been introduced in the New Jer- 
sey legislature to require the licens- 
ing of all automobile mechanics in 
this state was indorsed by the Union 
County Automotive Trade Assn. 
meeting here this week. The proposed 
legislation would require mechanics 
to pass examinations before being 
qualified for licenses. 





Aptly Christened at 
the New York Show 


THE PENTHOUSE ON WHEELS 


Built-in, forced draft heating and cooling system 


—gas stove with oven and grille — instantaneous 


hot water—shower bath — electric refrigeration 


—airplane type toilet —inner spring mattresses 


—radio —C. C. C. finance plan. Appointments in 


this cozy, travelling home never before embodied 


in trailer desigan—comfort and safety features 
offered by Autocruiser are fast becoming the na- 
tion’s standard for trailer construc tion—why wise 
distributors are “hot” for Autocruiser repre- 


sentation. Don’t delay another minute. 


Write factory for our proposition. 


All models 
permanently displayed at 


BRANCH 
1850 B’WAY AT 61 ST. N. Y. C. 


AUTOCRUISER 


COMPANY OF AMERICA INC. 


4400 YORK ROAD 


BALTIMORE, MD. 














THIS IS THE BACKGROUND DISPLAY approved by Oldsmobile in its campaign to modernize the 
lubrication departments of its dealers. The entire cost of the set-up is placed at $70, exclusive of lighting. 


Used Car Appraisal Idea 


Interests Seattle Dealers 


SEATTLE.—Portland and Seat- 


tle dealers are interested in the 
co-operative used car price control 
in operation in several western 
cities, including Spokane and San 
Francisco. 

Meanwhile progress is being 
made at Olympia on the highway 
bills, regulating motor vehicle op- 
eration in the state, and on sev- 
eral automotive bills, including 
anti-coercion, uniform  factory- 
dealer contracts and the anti- 
dumping bill. 


The appraisal is de- 


Cadillae’s Used 


Car Program 


Brings Results 


bureau 


DETROIT. — Cadillac-LaSalle’s 
national campaign to raise used 
car standards among its dealers, 
through a uniform system of mer- 
chandising and reconditioning, has 
brought immediate results, Sales 
Manager D. E. Ahrens said this 
week. 


“Reports from the field show a 
distinct pickup in business since 
the program was put into effect,” 
said Ahrens. “We believe the 
trend will continue as the aims of 
our drive to offer the 
guaranteed used cars 
more generally known.” 


Ahrens cited four major planks 
in the new Cadillac-LaSalle used 
car platform. First, selected cars 
of all makes are reconditioned ac- 
cording to a definite procedure 
under supervision of the Cadillac 
Certified Craftsmen’s League, a 
highly-skilled service organization. 
Second, each car is shop-checked 
and road-tested with particular 
attention to safety and perfor- 
mance. Third, they are backed by 
a written guarantee of satisfac- 
tion. Fourth, in spite of the bene- 
fits of servicing, they are sold at 
low prices. 

“Lacking definite standards, our 
dealers in the past formulated 
their own policies,” Ahrens said. 
“Some of their methods undoubt- 
edly were sound. But the possi- 
bility remained that the same car 
merchandised by different deal- 
ers might vary widely in condi- 
tion and value. 

“To escape this possibility, 
Cadillac’s craftsmen and service 


become 


experts worked out a definite pro- | 


cedure to bring used cars to their 


peak performance and appear- | 
ance. Before “Cadillac Standard” | 
| amount equal to one-twentieth of 


seals are attached, the dealer’s 
used cars have met exacting re- 
quirements.” 





public | 








signed to strike at staggering 
used car loses, due to over-allow- 


ance on trade-ins. The plan calls 


for a central office where apprais- 
als are registered by telephone. 
The first dealer makes an ap- 
praisal that is considered fair and 
no other appraisal may exceed it. 
The bureau is contacted before 
making an appraisal so that this 
voluntary idea can be adhered to. 
It is all based on a “gentlemen’s 
agreement” and there is no-pen- 


alty involved, except the self-im-| 
posed penalty of a poor deal on|]! 
the part of any dealer who makes | 
|a longer trade. Appraisals are in ||| 
units of $5 and may be raised by ||| 


the first dealer, if no other ap- 


praisals are filed by other dealers. | || 


Tod Bates, general manager of 


the Motor Car Dealers Assn. of | 
San Francisco, says the San Fran- | 


cisco bureau is operated on a $1 
assessment per new car sold. Out- 
side dealers use the bureau by 
paying only telephone charges in 
getting the information or giving 
it to the bureau. The plan can be 
operated successfully without 100 
per cent participation. 


Bates explained that the bureau 
started with 26 dealers, repre- 
senting 50 to 60 per cent of the 
volume, and that now dealers rep- 
resent 90 per cent. 


Through Feb. 11, new car sales 
in King county show the leaders 
as follows: Ford 87; Chevrolet, 59; 
Plymouth, 45; Hudson-Terraplane, 
27; Dodge, 21, and Pontiac, 20. 


In new truck sales the three 
leaders were bunched for the 
same period with Ford and Chev- 
rolet at 15 each, and International 
14. 


Dealers Protest Bill 


Would Duplicate Tax 


PROVO, Utah.—Local automo- 
bile dealers are strongly protest- 
ing against a proposed new mer- 
chants’ ordinance which would, 
they claim, duplicate their taxes 
on sales through used-car ex- 
changes. 


Under the state sales tax law, 
they are charged the full pur- 
chase price of automobiles when 
they receive a used car in part 
payment of a new one, they in- 
formed the city commissioners, 
and they pointed out that when 
the used car is sold they are again 
taxed. The new city ordinance 
would call for one-tenth of 1 per 
cent of the gross sales, or an 


that paid to the state in connec- 
tion with the sales tax. 











Salesmen Urged 


To Sell Car Style 


PONTIAC. — Automobile 
salesmen today sell style if 
they are good salesmen, in 
the opinion of C. P. Simp- 
son, general sales manager 
of Pontiac Motors. 

“The motor car of today 
is a style article,” he de- 
clares, “and motorists have 
become more style-conscious 
than ever before. 

“The car of today is vir- 
tually a household article, 
because it is used equally 
by every adult member of 
the family. And everyone 
knows that the women 
members of a family must 
be satisfied before any 
household article is pur- 
chased. That is where style- 
selling comes in. 

“Men may pay for them, 
but I’m pretty sure that the 
wives, daughters and sweet- 
hearts of America are buy- 
ing the motor cars of 1937.” 











Both R. E. Olds and Elwood 
Haynes began work on gasoline cars 
in 1894; the former in Lansing, the 
latter in Kokomo, Ind. 


NICGKELGRAMS 
60A 


The development of Monel 
shafts has turned attention to 
the virtues of Monel for pro- 
pellers. This technically con- 
trolled alloy of Nickel-copper ex- 
hibits great resistance to corro- 
sion such as is customary around 
water craft, particularly from 
salt water and other chemicals 
found in sea water. A number of 
Monel wheels were used verv 
advantageously on patrol boats 
of the U. S. Department of Com- 
merce in steamboat inspectio~ 
service and here demonstrated 
notable resistance to breakage 
and deformation from floating 
debris and other conditions. Be- 
cause of these recent develop- 
ments, Monel propellers have 
been placed in regular production 
for general use by the Columbia 
Bronze Company, who are well- 
THE known in marine circles. 


INTERNATIONAL 
NICKEL COMPANY 


INC. NEW YORK, N. Y. 





Bonds Would be Required 
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Used Car, Diversion Bills Interest Dealers in N. C. 


© 
| 


Of All Itinerant Dealers 


RALEIGH, N. C.—Two bills in 
the state legislature, one regulat- 
ing used cars brought into this 
state for resale and the other 
calling for a statewide vote on 
banning of highway fund diver- 
sion, are receiving active support 
of the North Carolina Automo- 
bile Dealers Assn. 

As a precautionary measure 
against possible fraud and im-| 
positions by non-resident vendors 
of used cars, senate bill No. 93) 
would require itinerant used car 
dealers to register all vehicles 
brought into North Carolina 
within 10 days and to post a 
surety bond for an amount equal | 
to sale price of the vehicle. Ten| 
dollars would be charged for the| 
bonds, which would be used for| 


| the road fund into the general | 


voters, the amendment would re- 
quire that after July 1, 1939, all 
proceeds from fuel taxes, regis- 


| 


trations, and other automobile | 1929, the peak year of “prosperity.” | 
This is on the authority of the| 


levies, be used exclusively for | 
highway construction, mainte-| 


nance, etc.; and that none of | 


| fund be diverted to other uses. 
| One per cent of the total fund 


could be set aside for advertising 
and promoting use of the high- 
ways. 

During the 1935-37 biennium, it | 
is claimed, more than $2,000,000 
of highway funds were included 
in the state’s general fund. For| 
1937-39, it has been proposed to| 
divert more than $4,000,000 from | 


treasury. 





Buying Power 


BOSTON.—Nearly 60 per cent 
of the industrial workers of Mas- 
sachusetts enjoy more purchas- 
ing power today than they did in 


Associated Industries of Massa- 
chusetts, which has just completed 
a survey. This survey includes a 
digest of data on payrolls and 
hours received from some 400 
firms in the 11 major manufac- 
turing groups, employing between 
150,000 and 175,000 workers. This 
indicated purchasing power is 
based on the normal work week 
and does not include overtime. 
Some 70 per cent of those who 
failed to show a similar gain over 
1929 have since done so through 
wage increases effected during 


November 
| survey covers the period to Octo- 


Booms in Mass. | 





and December. The 
ber, 1936. Twenty-five per cent of 
the employes were 
more money in their pay envel- 
opes in October, 1936, than in Oc- 
tober, 1929. Another 25 per cent 
received the same _ pay, 
worked fewer hours per week and 


7 per cent worked the same hours | 


and got the same pay. Cost of liv- 


ing is only 86 per cent of what it| 


was in 1929 and the same weekly 
wage buys nearly 12 per cent 
more now than then. 


Dealers Pleased 
RICHMOND, Va. (UTPS).—Gen- 


eral Motors dealers here are greatly | 


relieved at the termination of the 
labor troubles in the motor industry 
centers. While some cars have been 
available here, stocks on dealers’ 
floors have become greatly depleted. 
New stocks will be welcomed by all 
concerned. Assurances that deliveries 
will be resumed within 15 days have 
been received by dealers here. 








receiving | 


but | 
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‘Sales Hold Up 


In Indianapolis 


INDIANAPOLIS. — Despite the 
strike last month dealers in Mar- 
ion (Indianapolis) county sold a 
total of 1,327 new passenger cars. 
While this figure was 298 units 
below December, it was in excess 
of the same month last year when 
1,172 new units were delivered. 

In the truck and commercial 
| classification registrations for the 
county showed that 197 new units 
were delivered. This compared fa- 
vorably with January of last year 
when 181 new trucks and com- 
mercial cars were sold. 

Used cars in the county slowed 
down to some extent with 1,206 
units leaving the show rooms. The 
previous month 1,301 used cars 
were sold. During January 126 
| used trucks were registered. 





benefit of the purchaser in case | 
of fraud, etc. All used car dealers | 
would also be required to pro- 
vide each purchaser with a cer- | 
tificate of title. | 

Violation of the act, which is| 
similar to the one enacted two| 
years ago in Florida, would be| 
termed a misdemeanor and pun-| 
ishable by a fine of not less than | 
$100 nor more than $500, or by 
imprisonment for not less than| 
30 days- nor more than _ six| 
months, or both. 

Senate Bill No. 84 provides for | 
a constitutional amendment, con- | 
cerning diversion of highway | 
funds, to be submitted to North | 
Carolina voters at the next gen- | 
eral election. If approved by the 


Used Car Show 


Proves Success 
In Kansas City 


KANSAS CITY.—The Kansas| 
City Motor Car Dealers Assn. re- 
ports that despite bad weather its | 
used car show week, Jan. 24 to 
31, was successful enough that| 
no doubt an attempt will be made 
to hold one each year. 

Dealers cleared their used car 
show room floors and displayed 
good used merchandise. Banners 
and pennants worded, “Used Car| 
Show,” were placed over the show | 
rooms and lots. 

An outstanding feature of the| 
week was a huge bonfire of 43) 
derelicts furnished by the dealers. | 
This obtained splendid publicity 
because of the safety idea, the 
spectacular blaze attracting 
throngs to the scene. 

Suggestions made to the dealers 
by the association for the week | 
included: 

Both new and used car sales- 
men should drive used cars dur- 
ing the week. 

All prices should be marked in| 
plain figures on windshields, the 
price ending in odd numbers, | 
such as “$350,” underneath, “Show 
Week Price—$295.” 

General appearance of cars to 
be spick and span; motor blocks 
painted; floor mats clean and free 
from tears and holes; running 
boards conditioned; tires with | 
good serviceable tread; all chrome, 
nickel and brass polished and free 
from rust; wheels free of pit 
marks or grease; tires, tops and 
running board properly dressed: 
all lights and horns working; at 
bottom of ads mention fact that 
dealer is a member of the Kansas 
City Motor Car Dealers’ Assn. to 
add confidence on the part of the becomes simple and pref- 
purchaser ; personal letter of in- c ; ‘bi d 
vitation to attend the show at| 1 ae 
dealer’s place of business. 


OW 


PITTSBURGH AUTO GLASS PARTS SERVICE 


/ 


UR convenient catalog lists 

part numbers for every 
glass part of every make and 
model. It lists your cost for 
every glass part. And it lists a 
suggested selling price for each 
part. 

When a customer comes into 
have glass replaced, here’s how 
you use the catalog. Find the 
correct make and model in the 
book. Note down the glass part 
number given. Then telephone 
or write the nearest Pittsburgh 
Plate Glass Company warehouse, 
asking for that part by number. 
And it will be shipped to you 
within 24 hours! 

Use this Glass Parts Service 
for convenience, for speed, for 
profit. It makes glass replace- 
ment easy. 


QQ o-. PITTSBURGH 
PLATE GLASS COMPANY 


Gls. 


NOW glass replacement 





taining glass parts data 
for every make and 
model of car, is as easy 
to use as your telephone 
book. Don't fail to take 
full advantage of its 
convenience and speed. 


Safety Meeting 

RICHMOND, Va. (UTPS).—The | 
third annual Virginia state-wide | 
safety conference will be held at/| 
Roanoke May 17 and 18. Gov. George | 
Cc. Peery has again accepted the posi- | 
tion of general chairman of the con- | 
ference, and Frank Louthan and Col. 
William M. Myers, both of Richmond 
have been re-elected treasurer and 
secretary, respectively. 
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Studebaker Announces New Line of 11 Trucks 
Cab-Forward Models 


Are A gain Prominent 


SOUTH BEND.—. —-A new line “~ 
trucks, including two additional 
cab-forward models in the med- 
ium and heavy-duty field as well 
as three new bus chassis, is an- 
nounced by the Studebaker Corp. 
The new line is one of the most 
comprehensive ever offered, ac- 
cording to George D. Keller, vice- 
president in charge of sales. 

Cab-forward models are again 
prominent in the new line, two 


medium and heavy-duty chassis | 


being added, bringing the total of 
this group to four. 


217 Cu. In. Displacement 


The 1%-ton unit has an engine | 


of 217 cu. in. displacement, de- 


veloping 85 horsepower at 3,200) 
an engine of| 


engine revolutions; 
263 cu. in. displacement, develop- 
ing 79 horsepower at 2,800 r.p.m., 
powers the two to three-ton chassis. 
The new 2%-ton model carries an 
engine of 320 cu. in. displacement, 
and develops 85 horsepower at 
2,600 r.p.m. The other additional 
model 
truck, having an engine of 383 cu. 


in. displacement and developing 98 | 


horsepower at 2,400 r.p.m. It is 
said that the new cab-forward 
models have increased power over 
last year’s units. 

The standard series trucks, con- 
sisting of four models, are avail- 
able in 114-ton, two, 2% and three- 
ton capacities, the same as last 
year. The same engines, which 


power the cab-forward units, are | 


used in the standard trucks. 


Increased gross ratings, 
ier frames, oil filters, 
air cleaners, increased engine 
power, Lockhead hydrawmlic 
brakes, and heavier cam and lever 
steering units are features of the 
new chassis. The standard series 
trucks are available with wider 
all-steel coupe cabs. All gasoline 
tanks are side-mounted. 


Develops Sales Aids 


Along with the new line of 
trucks, the Studebaker truck 


sales department has developed a| 
hanger, | 


unique salesroom wall 
upon which are illustrated 50 dif- 
ferent body types. This wall 
hanger is six feet wide and litho- 
graphed in 10 colors. It will give 
every dealer the opportunity of 
displaying the complete line in 
his showroom. 

Below are listed model designa- 
tions, tonnage ratings, gross rat- 
ings and base chassis prices: 


Cab-Forward Group 


Base Chassis | 


Price 
655 
955 

495 
885 


G V. Ww. 
11,500 Ibs $ 
14,000 Ibs 
17,000 Ibs 
20,000 Ibs 


Model Tonnage 
JI5M 1% -2-tons 
320M 2-3-tons 
J25M 2%-3%-tons 
J30M }-4-tons 
Standard 


2-tons 


Group 

11,500 Ibs 
14,000 Ibs 
17,000 Ibs 
20,000 Ibs 


655 
320 2-4-tons 955 
325 21%-3%-tons 
I30 }-4-tons 
Bus Group 
11,500 Ibs 
14,000 Ibs. 
17,000 Ibs 


J15 l'2 


J1I5B 
J20MB 
J25MB 


| announcement by the secretary 


| expenditure of $25,000,000 of fed- 


is the three to four-ton| 


sturd- | 
wet type) 





| 
| roads. 


Give F ples Aid 
For Feeder Roads 


WASHINGTON. — State high- 
way departments are to select a 
system of secondary or feeder 
roads for improvement with fed- 
eral assistance, according to an 


of agriculture. Rules and regula- 
tions were issued governoring the 





eral aid for secondary roads ap- 
portioned last December to the 
various states, Hawaii and Puerto 
Rico. The federal funds are to be 
administered by the bureau of 
public roads in co-operation with 
the state highway departments. 

The federal funds must be 
matched by equal amounts of 
state funds, and are for expendi- 
ture on secondary highway con- 
struction projects initiated by the 
various state highway depart- 
ments and approved by the sec- 
retary of agriculture. The funds 
become available July 1 for pay- 
ment to the states for completed | 
work, and remain available for 
two years. 

The regulations emphasize that 
all work done must be consistent 
with traffic needs. Grading and 
drainage as first stage construc- 
tion will be acceptable providing | 
the state agrees to place surfac- 
ing or to improve the roadbed | 
later. The regulations. specify 
that the states must maintain in 
satisfactory condition all roads 
improved with the federal funds. 

Highway planning surveys that 
will supply all information needed | 
in selecting secondary road sys- 
tems are well under way in 40 
states, and in many, field work 
is nearing completion. These sur- 
veys are being made co-opera- | 
tively by the state highway de- 
partments and the bureau of | 
public roads and are being fi-| 
nanced margely with federal funds. 


‘Stabilized’ ie 


Withstand Winters | 
HARRISBURG, Pa. (UTPS).— | 
Reports from Pennsylvania’s 12) 
engineering districts show that in| 
most cases stabilized roads stood | 





| the tests of heavy rains, freezes 


and thaws during the past three 
months it has been reported by 
Secretary of Highways Warren} 
Van Dyke. 

“In a few cases,” Van Dyke ad- 
mitted, “stabilized roads _ broke | 
down as well as ordinary dirt 
It should be remembered 
that 1936 was the first year in 
which we constructed this new, 
inexpensive type of highway which 
is ideally suited to sections where 
traffic volume is light. This year 
and in 1938, we intend to build 
many more miles of stabilized 
roads and we will profit by the 
lessons we learned in 1936.” 








DIVISION OF BORG- a ana CORPORATION 


| the 





NEW 1937 STANDARD SERIES Studebaker truck shown with a modern refrigerator body. The all- 
steel satan cab pernetts ‘Streamlining. 


—<> 
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wom Road Fund 
Terms Outlined 


WASHINGTON.—Secretary of 
Agriculture Wallace has  an-| 
nounced the terms under which | 
the states can share in the $50,- | 
000,000 federal fund for continu- | 
ing through the next fiscal year 
on a permanent basis the pro-| 
gram of eliminating hazards at | 
railroad grade crossings. 


The bureau of public roads will | 
administer the fund in co-opera- | 
tion with state highway depart- 
ments. These new funds are in 
addition to the initial appropria- 
tion of $200,000,000 of emergency | 
funds under which grade crossing | 
elimination work is now under 
way and will be expended in much 
same way. The funds are 
available to pay the cost of con- 
struction exclusive of cost of 
rights of way or property damage, 
and can be spent either on rural 


| highways or on city streets. 


Special Licenses, Tests 
Planned for Chauffeurs 


ALBANY.—With a view of re- 
ducing the number of highway 
mishaps, involving commercial) 
cars and buses, Charles A. Har- 


| nett, commissioner of motor ve- 


hicles, is considering a proposal 
to issue two forms of chauffeur’s 
licenses, suggested by Gov. Leh- 
man, 

Beginning June 1 an applicant 
for an original license as a chauf- 


| feur would be required to indicate 


whether he intends to drive a 
truck of two-ton capacity or less 
or a bus with a carrying capacity 
of seven passengers; or a truck 
or bus of greater capacity. The 
applicant for the latter license 
would be required to take a spe- 
cial] driving test, using in the ex- 
amination a car similar to that 
he seeks to drive. The special test 
would not affect chauffeurs who 
apply for license renewals. 

The first American automobile race, 
won by Duryea, was organized by 
the Times-Herald, Chicago, in 1895. 


Y ou 


on Them 


EASY STEERING and quick maneuverability of this van type 
Studebaker “cab- forward” | series make it popular in conjested traffic. 





Operation Cost 


aa Trucks 


Dependent on Mileage 


WASHINGTON. A 1%-ton| 


| farm motor truck driven 5,000 


miles cost about seven cents a mile | 
for fuel and oil, depreciation, re- | 
pairs, license, and interest on in- 
vestment, the bureau of agri- 
cultural economics has learned 
in a survey made in the Pacific} 
Northwest. 

The same size truck in the| 
northern Great Plains, driven) 
only half this distance, costs about | 
two cents more per mile. Since} 
annual depreciation and interest | 
per truck were about the same | 
in both instances, the relative 
economy of operation on a. mile | 
basis depended almost entirely | 
upon the mileage traveled. 


“The bureau’s study covered 
costs on grain farms in the north- | 
ern Great Plains and in the} 
Pacific northwest in 1933. 


The average cost per mile 
of the 93 1%-ton trucks operated 
in the Pacific northwest was 
6.93 cents. The average dis- 
tance traveled by these trucks was 
4,557 miles. The total annual cost 
was $315.73. Ninety-two one-ton 


Can Count 





trucks were operated at an aver- 
age cost of 7.99 cents a mile. 
These trucks traveled an average 
distance of 3,087 miles, and the 
cost per year was $246.67. 

Eight two-ton trucks in the 
Pacific northwest were operated at 
an average cost of 19 cents a 
mile. The distance traveled aver- 
aged 1,875 miles. The total an- 
nual cost was $356.83. 

In the northern Great Plains, 
the average cost for 143 trucks of 


| 1%-ton size was 8.95 cents per 


mile. The distance traveled by 
these trucks averaged 2,694 miles. 
The average total cost of using 
a truck a year was $241.19. 

The average cost of operating 


| 300 trucks of one-ton size in the 


northern Great Plains was 8.15 
cents a mile. The average dis- 


| tance traveled by these trucks 


was 2,427 miles. The total cost of 
operation averaged $197.75 a year. 


Truck Transport 
Rises 2 Per Cent 


WASHINGTON. - increase 
of 2 per cent in commodity move- 
ments by truck in January over 
the 1936 monthly average was 
shown in the first American 
Trucking Assns, survey of truck 
loadings issued this week. 

The survey was based on re- 
ports from 128 carriers operating 
in 32 states, transporting various 
commodities from granite to 
glassware. The January total was 
220,322 tons, as against average 
monthly freight loadings in 1936 
of 215,521 tons. Figuring the 1936 
monthly average as the index 
number of 100, the corresponding 
January total was 102.2. 


Disa Tax Bill 


RICHMOND, Va. (UTPS).— The 
Alabama senate has passed a 2 per 
cent general sales tax bill, 17 to 15 
and sent the measure back to the 
house for concurrence in amend- 
ments. 





(Continued f 


when defects in the car’s mechan- 
ism are discovered, and allows} 
the car owner to have adjust- 
ments made at another station. | 
Should he fail to do so within a| 
reasonable time, the motor ve-| 
hicle code provides for revocation 
of his driver’s license and car 
registration. 


For failure to submit his vehicle | 
for semi-annual inspections, or for | 
his failure to comply with recom- | 
mendations made after inspection, 
a car owner may be deemed guilty 
of a misdemeanor and subject to/| 
a fine of $5 to $100, or imprison- 
ment of one to 10 days, or both. 


Although at first opposed to the 
compulsory inspection idea, pub- 


In This Corner 


(Continued from Page 6) 


We are particularly anxious to 
obtain figures covering total car, 
passenger and truck registered, 
for the year 1936 and we would 
appreciate if you would forward 
to us these figures, 


if they are) 
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Va. Compulsory Inspection Increases Cars’ Safety 


Number of Cars Needing 
Repairs Cut 15 Per Cent 


rom Page 1) 


| lic opinion has rapidly swung be- 


hind the movement, according to 


| Wadkins. 


“Enforcement of the first two 
semi-annual inspections,” he de- 
clared, “brought considerable ob- 
jection from the car owners, but 
this opposition diminished more 
rapidly than we expected. In fact, 
except for a few motorists report- 
ing some misconduct on the part 
of the station, little or no objec- 
tion is now experienced.” 

Virginia’s drive for compulsory 
tests, which began in 1930 with 
voluntary inspection, took definite 
shape in 1932 when the general as- 
sembly completely modernized the 


| nancial 





state motor vehicle code to include 
statutes pertaining to automobile 
equipment, requiring compulsory 
inspection of vehicle equipment 
with attendant penalty for failure 
to comply; 
highway traffic regulations, oper- 
ator and chauffeur license laws, fi- 
responsibility act, and 
compulsory accident reporting as 
well as necessary changes in the 
title and registration laws. 
first of the semi-annual inspec- 
tions was conducted in the fall of 
1932 at specially-designated sta- 
tions. 

After filing an indemnifying 
bond with the state motor vehicle 
division, private owners of the 
testing stations are required to 
provide the necessary inspecting 
equipment called for in the state’s 
rules and regulations. Station op- 
erators also must attend, person- 
ally or through representatives, 
the semi-annual clinics conducted 








available, showing 
with the year 1935. 


comparison 


Your issue, dated Dec. 30, 1936, | 


gives a figure showing only new | 
passenger car registration and we | 


thought you would have a figure 
covering the total as of the same 
date.—H. G. Cheney, Westing- 


house Electric Mfg. Co., New York 


City. 


Is it possible for you to give us 
the total registration of new cars 
for 1936, by states? We do not, at 
present, need this information by 
makes of cars; just the totals will 
be sufficient. 


We would appreciate an early | 
reply.—H. Spinner, The American 
Weekly, New York City. 


Epitor’s Note: Total registrations 
of cars and trucks for 1936 appeared 
in ADN’s issue, Feb. 13, 1937. 


Top Ten 


As a reader of Automotive Daily | 
News I wish to call your atten- 
tion to the fact that you have not | 
given Nash its rightful place) 
among the “Top Ten.” 


In this portion of the front page 
you have listed Hudson with 911) 
registrations, Packard with 433) 
registrations, and Studebaker with | 
384 registrations. 


Among the new car registrations | 
On pages 28-29, Nash is listed with | 
572 registrations. According to) 
your own figures Nash should be 
listed between Hudson and Pack- | 
ard among the Top Ten. 


I should very much appreciate | 
hearing from you with regard to 
this.—E. Wedekind, Wedekind Mo- | 
tors, Inc. (Nash-LaFayette), Sche- 
nectady, N. Y. 


Correction 


In your issue of Saturday, Dec. | 
12, 1936, you have a write-up and 
pictures displaying my business 
in Peoria, Ill. 


We have no objections to the 
pictures, but I do want you to 
correct in your columns the state- 
ments that we about-faced and 
modernized our place. The facts 
are we bought this place on June 
15 and started immediately to 
modernize this place. I do not 
want it to be said that I had any- 
thing to do with the picture which 
is directly under the correct pic- 
ture of our now present place.— 
Joe Fisher (Dodge - Plymouth), 
Peoria, Il. 





PRES E 


United — welded together — as is no 


other audience of comparable size in 


this country 


readers of “The Ameri- 


can Legion Monthly” share a common 
interest, forged in the stress of a nation’s 
imperative summons to adventure on a 
scale unprecedented in this generation. 


Over a million readers constitute this 
great audience—over a million active, 
buying citizens of proved purchasing 
power — over a million potential cus- 
tomers for your product. Reach them 
most effectively through the one maga- 
zine edited to their known interest, that 
deep-rooted, common interest which 
binds them together today — 

a Solid American Front. 


*Copy of this survey mailed upon request. 


CHICAGO: 307 N. MICHIGAN AVENUE ° 


complete revision of | JuStments 
P | paid for at the regular rates. The 


The | 








by Wadkins at central points in 
the state. 
Inspections 
charge to all 
and 


are given free of 
motorists, but ad- 
repairs must be 


free inspections, however, have 
recently received criticism from 
operators of the testing stations. 
Because the level of maintenance 
has been so improved, in addition 
to the fact motorists now either 
maintain their equipment 
throughout the six-month period 
or have repairs made before sub- 
mitting to inspection, the station 
owners contend that they receive 
little or no compensation for ren- 
dering this service. 

As a result, there are at present 
two lines of thought on this mat- 
ter, one that the stations be per- 
mitted to make a charge or that 
inspections be conducted by the 
state. 


N TING 


STRONG 
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Passenger No. 
1,000,000 Near 


CHICAGO. — Some time within 
the next few weeks American Air- 
lines, Inc., will become the first 
air transportation company in the 
world to have carried a total of 
1,000,000 passengers and plans are 
now being completed for a nation- 
wide celebration in recognition of 
the event, C. R. Smith, president 
of the company has announced. 


Smith did not state the nature 
of the celebration now being 
planned and indicated such plans 
would not be made public until 
after the 1,000,000th passenger 
had been identified. 


Experienced world travelers say 
that the noisiest city in the world is 
Cairo—noisy because of the constant 
honking of motor car bulb horns. 


A Solid American Front 


1,000,000 


INCREASING PURCHASING POWER 


Two factors are responsible for the fac- 


tual increase of purchasing power of 


this mighty audience. 


The first factor is the more than pro- 
portional share of this audience in the 
increased purchasing power of the 
country at large. This audience is 


almost entirely concentrated in the ac- 
tively earning group, logically first to 
feel the uptrend in national purchasing 


power. 


The second factor emerges from an im- 
partial survey by Dr. Starch, interna- 
tionally famous research expert. Dr. 
Starch’s *Survey analyzing this great 
audience in terms of age and earning 
capacity reveals an additional marked 
uptrend in purchasing power. 


BRL EES Ee 


The -—American 


EGIO 


NEW YORK: 521 FIFTH AVENUE °* 


Monthly 





DETROIT: GENERAL MOTORS BLDG. 












Latest Equipment Feature 


Of Dodge Dealer’s Building 


LAFAYETTE, IND. 
formal opening of its new auto-| 
mobile sales and service build- 


With ‘the | apparatus. The wide doors open- 
ing upon the service department 
are of the air-electric type, oper- 


ing set for Feb.| ating automatically. The care 
24, Walter L.| given to providing best possible 
Gray, Inc.,|} working conditions is suggested 


which has mer- 
chandised 
Dodge passen- 
ger cars and 
trucks for near- 
ly two decades, 
is entering a 
new, promising 
era of prosper- 
ity. 

The new bus- 
iness quarters 
covers an area of 192 x 80 feet, 
and affords over 20,000 square 
feet of floor space for offices, 
display and sales rooms, and parts 
and service departments. The car | 
display space alone, of terrazzo, is 
1500 sq. ft. Over 10,000 feet are 
given over to the _ indirectly-| 
lighted service department, and| 
3,000 ft. to the parts department | 
where parts and replacements are | 
displayed in steel bins and acces- | 
sories in glass cases. 

The main building includes a 
modern one-stop service station, 
men’s and women’s rest rooms, 
shower baths and lockers for em-| 
ployes, customers’ waiting rooms, | 
meeting rooms, and even facili-| 


by the fact that the entire west 
side of the blower-heated serv- 
ice building is fashioned of 
Owens-Illinois glass brick. 

Aiding the active head of the 
firm, Walter L. Gray, is Assist- 
ant Manager John Ave. Chas. L. 
Lamb, who has been with Gray 
for more than 13 years, is in 
charge of commercial car and 
truck sales. The company’s used 
car department is managed by 
O. F. Pete Jordan. Parts sales are 
handled by Al Shields while Max 
Broadie with the firm for 17 
years is manager of service. 

The Standard Oil super-serv- 
ice station now a part of Walter 
L. Gray Inc. and occupying the} 
corner of the new building is su- 
perintended by Robert Graham. | 
Helen Schneider, with Gray for} 
more than 16 years, is secretary 
and bookkeeper. 

“The number of Dodge and 
| Plymouth owners in this territory | 
|and the rate at which ownership 
is growing, are the direct reasons 
for this latest enlargement of our 
business facilities,” explains Gray. 

“We have made a large circle of | 






more dollars 
for dealers / 





ties for the showing of motion pic- | business. and _ personal friends 
tures. since we began business in La- 
The service department _is| fayette, for whom the best is none 


too good, and we intend to con- 
duct our future business on lines 
that will increase our friendships | 
|}and make the corner of 6th and| 
ated with a pressure of 4,000 lbs.,| South streets a place where cour- | 
motor analyzing equipment and|tesy and confidence are the key- 
much other service and testing| notes of every action.” 


equipped with the latest machin- 
ery and devices, among them new- 
type lubrication lifts, overhead | 


alemite lubrication systems oper- | 





With The FLAGSHIP Fleet 


American's NEW Flagships, built by Douglas, are the 


largest, quietest, most luxurious, longest-range planes. 
14-berth Flagship Sleepers fly OVERNIGHT between 
New York and Los Angeles. Flagship Club Planes, 
with 21 luxurious lounge chairs, fly NON-STOP be- 


tween principal Eastern and Mid-West cities. 


|H. J. Klingler, general manager. 


| been placed prior 


|} sion of car manufacture, Klingler 


| of pig iron previously ordered but | 


| sources of supplies: 


| steel forgings to the Canton, Flint | 


| waukee; 200,000 gallons of paints, | 


| bodies to Evansville, Ind., and 50| by the Fisher organization and the | 
tons of powdered clay a week to| bodies delivered to Pontiac as a| 
unit. 
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N eighborhood Sales-Service Station Opened 1 in Ind. 


o——_—__——_ a 


Material for 50,000 Cars 
Is Ordered by Pontiac 


PONTIAC. Releases of parts | 
and materials sufficient to build 
50,000 new Pontiac cars were is- 
sued this week to suppliers by the | 


area; 100 tons of sand a day to 
Manistee, Mich., for the foundry; 
2,000 tons of steel scrap to Detroit 
for the same department; 15 car- 


Orders for the materials had| Sewell, W. Va., and Portsmouth, 
to sit-down| O-; 250,000 wheels to Detroit; 1,250 
strikes which stopped assembly | tons of bumpers to Detroit and 
Jan. 13 due to lack of bodies, | Jackson; 
Orders to resume shipping were | to St. Louis; 
reinstated this week, for the most| ments and gauges to Flint; 
part, to independent suppliers,|tons of steering equipment 
Klingler stated. Saginaw; nearly 1,000 tons of 

More than 75,000 tons of ma-| chassis springs to Toledo and 
terials were represented by the/| Pittsburgh; complete electrical 
releases phoned to suppliers by|eauipment, including batteries, | 


the purchasing department under | Starters, electrical harness, lamps, | 
| F. J. McLaughlin. | hub caps, bumper guards, etc., for 


As an example of the wide ef-| 50,000 units to Anderson, Ind.; 
| fect caused by temporary suspen- fy 500,000 spark plugs to 


500 tons of instru- 
750 


Flint; 50,000 radiator ornaments 
pointed out that one reinstated|to Detroit, Cincinnati and New 
release today called for the ship-| York City, and electric clocks to 
ment of a carload of corn flour} New York and Chicago; to Day- 








loads of coke a week to Detroit, | 


150 tons of carburetors | 


to | 





each week from Argo, Ill. This, he | ton, all heavy rubber parts such 
explained, is used in the Pontiac | as running boards, motor mount- 


| 

| 

foundry as a core binder. |ings, steering wheels, and shock | 
Another order went to Keokuk, | #bsorbers and brake parts; and| 
Ia. for 30 50-ton freight carloads|@Ppproximately 40 carloads of | 


brakes to South Bend, and many | 
other parts and materials to such 
widely separated points as Rock- 
ford, Ill.; Columbus, O.; Bristol, 
Conn.; Harrison, N. J.; Muncie, 
Ind.; Racine, Wis.; Ithaca, Bing- 
hamton, Lockport, Cortland, Buf- 
|falo, N. Y. and other points. 

The materials enumerated, 
and Chicago districts; 250,000 tires| Klingler pointed out, are only 
to the Detroit and Akron centers; | those bought for Pontiac opera- 
500 carloads of frames to Mil-| tion and do not include about 1,000} 
pounds of steel and other ma-| 
terials used in making each 


held up. 

Other shipping orders were re-| 
leased to the following major | 
12,500 tons of | 
strip, sheet and bar steel to the | 
Youngstown, Pittsburgh Wheeling | 
and Detroit areas; 5,620 tons of | 


varnishes, enamels, etc., to Flint} 
and Pontiac; 100 carloads of axle| Fisher body with which a Pontiac 
housings and other parts to|car is equipped. Materials for 
Lansing; 25 carloads of special| these bodies are purchased direct | 


Fire Brick, O., also in the flood 








American Serves 57 
Principal Cities, including 
FT. WORTH 
HOUSTON 
INDIANAPOLIS 
LOS ANGELES 
LOUISVILLE 
MEMPHIS 
NASHVILLE 
NEW YORK 
OKLAHOMA CITY 


ALBANY 
BALTIMORE 
BOSTON 
BUFFALO 
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PHILADELPHIA 
PHOENIX 
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ST. LOUIS 
SYRACUSE 
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TULSA 
WASHINGTON 


For reservations or information 
call American Airlines or your Travel Agent 
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HERE THEY GOME! Flianked by cheering employes, the first 
Oldsmobile built since manufacturing activities were resumed, leaves 
the final assembly lines at Lansing on Feb. 18. Nine hundred and 
fifty-seven Oldsmobiles were produced the first day. Production 
schedules for the remainder of February call for 1,080 cars each work- 
ing day. Approximately 12,000 employes are now working on day and 
night shifts in the Oldsmobile and Lansing Fisher body factories. 


|of equalling 


| still 58 per cent under it,” 


| showed a _ further 


| gratifying manner and we 





cy 
DODGE Be 


aR delta aha! 


THE NEWEST automobile sales and service station in Lafayette, Ind., is that of Walter L. Gray, Inc., 
shown above. The gasoline station is integral with the showroom and service station and is owned by 
the company. Walter L. Gray, the founder, started selling Dodge cars in 1918. 


°36 Viundeheher 


Exports Reveal 


A Big Increase 


SOUTH BEND. Studebaker 
exports in 1936 bettered 1929 by 
11.2 per cent, while statistics just 
released by the Automobile Manu- 
facturers Assn. show that foreign 
sales of all American cars reached 
only 47.2 per cent of the 1929 
totals. This represents a com- 
parative betterment by Stude- 
baker over the industry of 64 per 
cent, according to the Studebaker 
Corp. 

The following table shows in 
percentages for the years 1929 to 
1936, the total American sales of 
cars and trucks, and Studebaker’s 
car and truck exports for the same 
period. Exports of American cars 
from Canada are excluded in each 
case: 


Total 


Foreign Sales Studebaker 
American Cars and 
Cars and Trucks Trucks 
0 eee 100 100 
1930. 55.3 38 
NY 45 bua 32.9 30 
1932 16.4 29 
ac 002 24.1 43 
1934 42.3 83.1 
1935. 45. a 84 
1936 47 111.2 
“The ‘first big gain in the re- 
covery of export markets by 


Studebaker was registered in 1934 
when we came within 17 per cent 
1929’s_ big record, 
while the industry as a whole was 
states 
Arvid L. Frank, president of the 
export corporation. The next year 
improvement 
while we went over the top in a 
big way last year with shipments 
totalling within 11.2 per cent of 
1929’s figures. The first quarter 
of 1937 is keeping pace in a most 
look 
forward to breaking the 1936 rec- 


ord by a substantial margin.” 


Make Profit Goal, 
Wholesalers Told 


TORONTO.—“Make profit your 
goal—make sound planning the 
medium whereby you will obtain 
it,” urged H. N. Nigg, secretary 
of the National Standard Parts 
Assn. wholesalers’ division, in an 
address before members of the 
Canadian Automotive Wholesalers 
Assn. and the Automotive Ma- 
chine and Parts Assn. here. 

Using as his theme the profit 
keynote sounded by President 
Hunderup for NSPA in 1937, Nigg 
called for more intelligent plan- 
ning in the three major functions 
of wholesaling: buying, selling 
and internal management. 

“Buy highest quality merchan- 
dise, but merchandise which al- 
lows sufficient margin to cover 
expenses, with enough over to 
justify the investment,” he cau- 
tioned. “Planned selling is not 
alone the responsibility of. the 
salesman, but begins with the 
house for which he works. Indi- 
vidual selling plans must be set 
up for individual salesmen.” 





AUTOMOTIVE DAILY NEWS, SATURDAY, FEBRUARY 20, 1937 


15 


Jobs, Wages Hit All-Time High in Parts Industry 


Production Index Passes 


100% F urst Time Since ’29 


DETROIT.—The original equip- 


ment division of the parts manu- 
facturing industry reached an all- 
time high in number of employes, 
factory rate, production hours 
worked and average weekly earn- 
ing for the four-week period end- 
ing in December, 1936, according. 
to figures just released by Auto- 
motive Parts and Equipment 
Manufacturers, Inc. 


The average factory hourly rate 
is 72.1 cents per hour as against 
55.5 cents for December, 1933; 63.3 
cents for December, 1934, and 66.6 
cents for December, 1935. Male 
production employes earned 75.6 
cents per hour and non-productive 
employes earned 82 cents per hour 
for this period. 


The 48 companies used to make 
up the original equipment division 
employed a total of 85,328 factory 
workers during December as 
against 74,646 for December, 1935, 
and 65,405 which was the average 
figure for 1929. 


The production index, repre- 
sented by the number of man- 
hours worked, went over 100 per 
cent for the first time since 1929, 
when it reached the high of 105.2 
in December. 


The total payroll for the four- 
week period was more than $10,- 
000,000, the highest on record. 


ATAM Meeting 
Program Set 


CLEVELAND.—Herbert Buck- 
man, president of the Automotive 
Trade Assn. managers, released 
this week the program for what 
promises to be the most interest- 
ing and comprehensive sessions 
in the annals of the association. 
The meetings, scheduled for Mar. 
1, 2 and 3, will be held at the 
Hotel Commodore in New York. 


With Lewis G. Stapley, manager 
of the Empire State Automobile 
Merchants Assn., Inc., as the pre- 
siding officer, the opening day’s 
sessions will include adresses by 
Gordon L. Hostetter, executive di- 
rector of the Employer’s Assn. of 
Chicago, on “Modern Trends in 
Labor Relations”; Don Blanchard, 
secretary of the SAE engineering 
relations committee, on “Safety, 
What Do You Mean?”; John J. 
Hall, director of the street and 
highway safety division, National 
Bureau of Casualty and Surety 
Underwriters, on “Progress in 
Safety Legislation”; James Dalton 
editor of Motor, on “The Effect 
of Applied Legislation,” and A. N. 
Benson, general manager of 
NADA, on the association’s “Out 
look and Plans.” 


The second day will be devoted 
to fair trade practice and regu- 
latory legislation under the chair- 
manship of W. A. Williamson, 
vice-president and manager of the 
Texas Automotive Dealers’ Assn. 
In the morning Senator G. Earle 
Ingram, of Wisconsin, author of 
the law in that state covering the 
licensing of automobile dealers, 
salesmen and finance companies, 
will speak on “Licensing In- 
dustry,” followed by a talk by 
Henry H. Roberts, general and 
legislative counsel of NADA, on 
“Fair Trade Practice and Regu- 
latory Laws.” 


Harry Meixell, secretay of the 
AMA legislative department, will 
discuss “The Role of the Trade 
Association in State Legislation”; 
John E. Raine, general manager 
of the Automobile Trade Assn. of 
Maryland, “Federal Control,” and 
John W. Darr, vice-president of 
Commercial Investment Trust 
Inc., “Regulation of Installment 
Financing by Legislation” at the 
afternoon session. 

Al C. Faeh, general manager of 
the Chicago Automobile Trade 
Assn. and manager of Chicago’s 


past three dealer-sponsored motor 
shows, has been chosen to preside 
and deliver a major talk at the 
closing day’s session, to be de- 
voted to automobile shows. 

In order, the speakers and their 
subjects will be J. W. Dineen, di- 
rector of the sales division for 
General Motors Corp., on “Fairs 

of the San Diego and Dallas 
Type”; Alfred Reeves, general 
manager of AMA and manager 
of the New York national auto- 
mobile show, “Manufacturers’ 
Views and Plans for 1937 auto 
shows”; Edward Payton, market 
analyst, on an unannounced sub- 
ject; Faeh, “Dramatizing Spec- 
tacularly the New Car,” and Miss 
M. M. Baker, show manager of 





the Buffalo Automotive Trade | 
Assn., “The Woman Manager's | 
Viewpoint.” 

Also scheduled for this session | 
is a declaration of proposed 1937 | 
show dates by the managers pres- | 


Used Car Stocks Sales 


Up in San Francisco 
ent. | 


In all instances, the more for-| SAN FRANCISCO. Used car 


| i , tee ¢ as re rare ‘ 
mal addresses on the program will inventories and sales were up in 


uary, 1937, was $53, or 17.96 per 
cent. For the same period a year 


| January, compared with a year| ago the average loss was $74, or 


be followed by general discussion | 
of the subject and views pre-| 
sented by the speakers. | 


Frank Stoddard Pioneer 


| 

Car Maker, Dies at 73 | 
DAYTON.—Frank Kemper | 
Stoddard, pioneer automobile | 
manufacturer, died here last} 
week of pneumonia at the age of | 
73. 
He was associated with the late | 
John W. Stoddard, his uncle, in| 
making the Dayton-Stoddard car | 
until 15 years ago when the com- 


ago, according to the monthly re- 
port of the Motor Car Dealers 


| Assn. of San Francisco. 


At the end of January dealers 
had 3,707 units on hand, with an 
average value of $348. In January, 
1936, there were ‘2,583 units on 
hand, with an average value of 
$343. 

Sales during January, 1937, 
totaled 2,042 at an average price 
of $295. For the same month a 
year ago a total of 1,889 units 
were sold, the average price $269. 

The loss on sales price was con- 
siderably lower this 


year. The} 


27.51 per cent. The six-year aver- 
age loss per car is 23.14 per cent. 

Figures for December, 1936, 
were as follows: Units on hand, 
3,619 with a value of $371 each; 
sales, 1,863, at an average price 
of $297; loss per car, $74, or 24.91 
per cent. 


Meeting Postponed 

RICHMOND, Va. (UTPS). — A 
meeting of the Hupp Motor Corp. 
was postponed this week until Mar. 
4 because of a lack of a quorum. 
Eppa Hunton, IV, attorney, said the 
meeting originally set for yesterday 
was to discuss a proposal to recapi- 





pany went into receivership. | average loss per car sold in Jan-! talize the corporation. 


This is a photo of Mr. S. L. Savidge, President of S. L. Savidge, Inc., 
Dodge-Plymouth Distributor, Seattle, Washington. We asked 
Mr. Savidge about his experience in selling new cars upholstered 
with the modern “Breathing Back” Mohair Velvet. His enthusiastic 
reply is so convincing that we reproduce his complete letter below. 
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“They Want Mohair!” 


Collins & Aikman Corporation, 
200 Madison Ave., New York City 


Gentlemen: - 


You asked for our experience with Mobair... Well, 
we buy what the customers want and out in the Pacific 
Northwest THEY WANT MOHAIR. 


We specify about 95% of our DODGE and 
PLYMOUTH cars to come from the factory with 
Mohair because our experience shows us there is 
less sales resistance with this type of upbolstering. 


We sell many cars to salesmen who drive the Pa- 
cific Northwest territory of Oregon, Washington, 
and Idaho and they encounter tough roads. You 
can’t sell anything but Mohair to these boys who cover 
the wide open country, and drive upwards of 30,000 


miles a year. 


Mohair velvet is the choice of the wise buyer because 
it stands hard wear. The extra value of Mohair 
shows up when the car is traded in. Every used car 


COLLIN 


7 


dealer knows that a Mohair upholstered car will 
sell for a higher price and sell quicker. 
Very truly yours, 
S. L. SAVIDGE, INC. 
S. L. Savidge, President 


The experience of Mr. Savidge is typical 
with distributors of many makes of cars all 
over the country. Modern “Breathing Back” 
Mohair Velvet will help you sell your new 
cars, too. 


And it will help you make bigger profits 
— faster — when —— 
those cars come 

back at trade-in 

time. 

Specify this fine 

new fabricforall 

your new jobs. 


*Reg. applied for U. S. Pat. Off. 


S & AIKMAN CORPORATION 


200 MADISON AVENUE, NEW YORK, N. Y. 
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2 Liw? tite Models Announced by Indiana Truek 
New Line Will Feature 


Com plete 


Re-designing 


CLEVELAND—Two new/ 
models, completely re-designed, 
will be introduced by the Indiana 
truck division of the White Motor 
Co. Both models—86 and 87—will 
be in the low-price field. They 
will be ready for delivery about 
the first of March. 

The new models will feature a 
new radiator front, streamlined | 
grill and hood, with a sloping V- 
shaped windshield. They were 
designed by Count Alexis de 
Sakhnoffsky. 

Both models will be powered by 
Hercules six-cylinder JXB_ en- 
gines of 263 cubic inch displace- 
ment, equipped with split skirt 
aluminum pistons fitted with 
three compression rings and one 
oil regulating ring per piston. The 
“L”’-head type monobloc engine, 
with clutch and transmission in a 
unit power plant, has a bore and 
stroke of 35sx4%, an AMA rating 
of 31.54 h. p., and a three-point 
suspension in the frame. 

List Engine Features 

A heat-treated steel crankshaft, 
mounted in seven large-size bear- 
ings of the babbitt-lined type, is 
dynamically and statically bal- 
anced for smoother operation. 
Full pressure lubrication is sup- 
plied to all main and connecting 
“rod bearings and timing gears 
through a gear-type pump located 
in the oil pump which, gear- 
driven from the camshaft, forces 
oil through the oil manifold. Oil 
pressure is maintained by a 
spring loaded pressure release 
valve, while oil returned to the 
crankcase is drained through a 


Com 


eee ASSET 


And so it is! . . . Comfort that 
helps to guard your health and 
strength. Comfort that keeps you 
at the top, to enjoy every min- 
ute of your stay in New York. 
Comfortable, modern rooms, with 
every facility for your restful 
enjoyment. Smooth, efficient 
service. Rates begin at $3.50. 


Lexington Features 


Every room with radio and bath. 
3 blocks from Grand Central. 
Near Radio City and smart 
shops. Garage in connection. 
Famous orchestras play nightly 
in the gay Silver Grill. 


HOTEL 


LEXINGTON 


48th STREET at LEXINGTON AVENUE, N. Y. 
Charles E. Rochester, Manager 


screen to the bottom of the lower 
half of the crankcase, 

Model 86, with a rating of one- 
1% tons, is equipped with a 
Warner T-9 four-speed transmis- 
sion mounted as a unit with the 
engine. It has a standard wheel- 
base of 131 inches and allows for 
optional wheelbase up to 192 in- 
ches. With adequate four-wheel 
hydraulic brakes having 264 
square inches of lining area, the 
86 has a Timken single-reduction 
rear axle, full floating with a one- 
piece cast center housing and 
alloy steel tubes. It is equipped 
with a cam and lever type steer- 
ing. 

Dashboard Streamlined 

A streamline-styled dashboard 
with speedometer, ammeter, oil 
pressure and gasoline gauges, 
ignition and lighting switches, 
spark and throttle controls at- 
tractively arranged on the instru- 
ment board, are among the fea- 
tures. 

Nominally rated at two tons, mo- 
del 87 has a standard wheelbase of 
131 inches with optional bases up 
to 192 inches; a Warner T-9 four 
speed transmission, direct in 
fourth, mounted as a unit with 
the engine; and four-wheel hy- 
draulic brakes with a lining area 
of 264 square inches. A single 
reduction, full-floating rear axle 
is built with the drive mechanism 
entirely enclosed and operates in 
oil. The drive gears, including 
the spiral bevel type differential 
gears, are made of special electric 
furnace steel, carburized and/| 
hardened to provide a tough core. 


Alkaline Bath Eliminates 


Acid Bubbles on Cars 
TOLEDO.—In these days of ex- 


| cess acidity, even automobile bod- 
| ies do not escape. That is why) 
finish so} 


the rough egg-shell 
often mars the smooth contour, | 
especially of the rear quarters of | 
sedans. 
Engineers 
| Motors, Inc., 


of Willys-Overland | 
have discovered the | 








STREAMLINE STYLING features this new Indiana truck model 86, manufactured by the Indiana 
Truck division of the White Motor Co. Entirely new in design, this Indiana is powered by a Hercules 
six cylinder JXB engine of 263 cubic inch displacement, and offers a choice of wheelbase from 131” to 
204”, with the former figure as standard. Below is the front view. 


—_———$$ $$ — : ——® 


cure. After the cleaning acid is 
applied to the metal body to pre- 
pare it for the prime coat, a sec- 
ond bath is given with an alkaliz- 
ing agent. The tiny bubbles that 
remain in the miscroscopic pores 
of the steel are destroyed and 
when the prime coat and final 
finish are applied the paint sur- 
face is smooth and glossy. 


4 NSPA Representatives 


On Committee Appointed 

DETROIT. — Two of National 
Standard Parts Assn.’s representa- 
tives on the 1936 joint operating 
committee, S. J. Levy and C. W. 
McDaniel, are helping prepare for 
the 1937 event. 

The four men appointed by 
President Hunderup to represent 
NSPA this year are S. J. Levy, 
W. Bergman Co., Inc., Buffalo; C. | 
W. McDaniel, Fostoria Pressed 
| Steel Corp., Fostoria, O.; Aimee 
| Pouliot, National 





R. D. Black, Black & Decker Mfg. | 
Co., Towson, Md. 
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Total, Eight States 
for January 
Arkansas 
Connecticut 
Illinois 
Maryland 
Minnesota 
Missouri 


Nevada 


New Jersey 





Oklahoma 
Pennsylvania 
Rhode Island 
South Dakota 


Vermont 
36 | 
37] 
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371 


Virginia 


West Virginia 





National Hotel Management 
Company, Inc. 
Ralph Hitz, President 
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| Parts Co., Minneapolis, Minn.; and | 


Polk & Co. with exception of New Jersey, supplied by New Jersey Motor List Co., 
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NEW PASSENGER CAR REGISTRATIONS 


and Metropolitan New York area which are compiled by Sherlock & Arnold 
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Chris 
Sinsabaugh 


(Continued from Page 1) 


in the continuity of work, no lay- 
offs and the men working five 
days a week. And it is his belief 
this pace will be maintained 
through the balance of the sea- 
son. Inasmuch as he is keeping 
something like 8,000 people on the 
payrolls, his pride in this accomp- 
lishment seems justified. 
a * * 


AL REEVES, general manager 
of the Automobile Manufacturers 
Assn. always is good on his feet 
and he held up to this mark as 
the principal speaker at the 
Studebaker luncheon. In _ the 
course of his remarks he stated 
we may look for 30,000,000 motor 
vehicles registered in this country, 
which means an annual renewal 
demand for 4,500,000 vehicles. Also 
he warns the industry to fight 
against the diversion of tax money 
that should be spent on road 
maintenance. At the present time 
more than $146,000,000 is thus di- 
verted. 





* 


THE YEAR is young in ADN’s 
Top Ten box that appears each 
Saturday on page 1 and the fight 
for a place in this sun is waging 
particularly hot at the present 
time. Reference to this is made 
here because of the embarrass- 
ment this column conductor ex- 
perienced in Chicago on Tuesday 
when the Nash people looked at 
the Top Ten box and asked how 
come Nash-LaFayette wasn’t re- 
corded as being in ninth place. 
Investigation shows that they 
were right but that the tabulator 
had overlooked them in the com- 
pilation of last Saturday’s table. 
But since that another change has 
taken place and additional returns 
have forced Nash-LaFayette to 
llth place in today’s table. The 
way the Kenosha-built cars are 
selling, though, causes me to warn 
the competition in the lower 
brackets of this table that they 
cannot slow in their efforts. 
Hascall Bliss and Courtney John- 
son are hot on their heels, deter- 
mined to regain the position they 
held for a week. 

* * 

THE CHICAGO Tribune is do- 

ing a worth-while job in sending 


* * 


+ 


its automobile editor, Hal Foust, 
on a long trek from coast to coast 
and from Canada to Mexico, con- 
ducting a traffic survey which is 
designed first of all in making for 
greater safety on the highways 
and also to expose the inconsisten- 
cies of state laws regarding motor 
trucking. And at the same time 
this survey brings out information 
worth while in studying proposed 
legislation. Foust is making the 
trip in a six-cylinder truck with 
a six-ton rating but carrying only 
three. 


Report Progress 
In Negotiations 


Of GM and Union 


(Continued from Page 1) 


out Friday morning and the en- 
tire force of approximately 3,600 
was back on the job. 


Friday morning some minor 
trouble was experienced at the 
Oshawa plant when a number of 
sheet metal workers neglected to 
report for duty. Nothing developed 
from this, however, and no effort 
was made to stop operations. 


As the count stood Friday aft- 
ernoon, every General Motors 
plant had resumed operations on 
at least a partial basis and full 
production was expected to be 
reached Monday. The negotiations 
are said to have cleared the air of 
any ill feeling that may have been 
born during the 44-day strike and 
the possibility of any interruption 
in parleys seems remote. 

Judge Paul V. Gadola, who is- 
sued the injunction against the 
sit-down strikers in Flint plants 
during the strike, in referring to 
the injunction and _ subsequent 
warrants for failure on the part 
of sit-downers to obey the in- 
junction, declared the strikers 
would have to apologize to his 
court for ignoring the second 
court order. Judge Gadola held 





THIS MODERN INDIRECT lighting system was installed in the 
Field Motor Co., Portland, Ore., to avoid glare in the showroom. Al- 


though 1,500-watt silvered bowl lamps are used there is a minimum | 


of harsh glare and distracting shadows on the glossy car surfaces. 


Silvray Lighting, Inc., Long Island City, made the installation. 


that the evacuation of plants by| 


the sit-downers following the De- 
troit settlement automatically 
ended the first injunction order. 
In the case of warrants, issued 
for failure to obey the injunction 
originally, he said, those men- 
tioned in the warrants were still 
in contempt of his court and that 
this condition was making it dif- 
ficult to serve subsequent orders 
from his court upon other citi- 
zens. A direct apology to his 
court, he indicated, would be nec- 
essary before the entire proceed- 
ing could be dropped. 


Output at Willys 
Totals 4.561 Units, 
Up 51 Per Cent 


TOLEDO. — Production of 


Willys-Overland during the first | 


half of February totaled 4,561 
units, or an increase of 51 per 
cent over the same period in Jan- 
urary, it was reported Friday. This 
brings the total production for 
the company between Nov. 30 and 
Feb. 15 to 15,169 units. 

Heavy schedules are expected 
throughout the coming spring 
months as orders from distribut- 


ors and dealers continue to pour | 


into the factory. 

Carl Benz, in 1885, brought out a 
three-wheeled motor car, using ben- 
zine vapor. 


|}000 miles; 


Chrysler Illinois Adds 


To Sales Department 
CHICAGO.—Anticipating a large 
increase in spring sales, Chrysler 
Illinois Co. has announced new 
appointments in its sales organi- 
zation. 

J. H. Winn, formerly wholesale 
manager, has been promoted to 
the post of assistant general man- 
ager, being succeeded by E. G. 
Rivers. V. L. Alderman, Bradley 
Saunders and Warren S. Hatch 
| have been named to the wholesale 
department. 

The revamped retail department 
headed by J. S. Mitchell, now in- 
cludes C. J. McConnell as used car 
manager, P. N. Hill and C. A. Mc- 
Kenna as assistant retail sales 
managers, and a staff of 24 men. 


|Goodrich Raises Mileage 


Guarantee on Batteries 
AKRON.—The mileage guaran- 
tee for Goodrich Kathanode bat- 
teries used in commercial service 
has been greatly increased, it is 
announced by the B. F. Goodrich 
Co. 

On all heavy-duty Goodrich 
Kathanode batteries for trucks 
and buses, the guarantee has been 
raised from 18 months or 36,000 
miles to 18 months or 72,000 miles; 
for light trucks from 18 months or 
36,000 miles, to 18 months or 54,- 
for use in commercial 
service from 18 months or 36,000 
miles, to 18 months or 54,000 
miles. 





23 STATES FOR JANUARY, 1937-1936 


Complete cumulative figures will appear each week until all 48 states or completed totals for the month have been printed 
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Total, Eight States 
__ for January 
Arkansas 
Connecticut 
Illinois 
Maryland 
Minnesota 
Missouri 
Nevada 
New Jersey 
Oklahoma 
Pennsylvania 
Rhode Island 
South Dakota 
Vermont 
Virginia — 
West Virginia 


Total, 23 States 
for January 


North Carolina, North Dakota 
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Sales Outlook 
Is Bright For 
Spring Season 


(Continued from Page 1) 


when money becomes more 
plentiful. 

With all GM plants due to be in 
full production by Monday, ship- 
ments to dealers will rapidly be- 
come normal. The corporation has 
scheduled 225,000 cars for March, 
and indications are that the heavy 
output will be continued through 
most of the spring months. 

Production lines in all GM di- 
visions were in partial operation 
during the latter part of this 
week, and all but 20,000 of the 
225,000 GM workers were back on 
their jobs Friday. The remainder 
will be returned to work as soon 
as sufficient material has been 
obtained from key plants to place 
all divisions on a full-time basis. 
It is expected that this will be 
accomplished by the end of next 
week. 

Since settlement of the strike 
GM has placed orders for about 
$75,000,000 worth of materials, 
supplies, etc., with independent 
companies. Coupled with ap- 
proximately $50,000,000 wage in- 
creases, granted during the past 
10 days by car and body makers, 
|this adds more than $125,000,000 
| to the national income. The motor 
pay boosts are considered a fore- 
runner to similar increases ex- 
pected soon in other industries. 

Addition of this huge sum to the 
nation’s pocketbook will naturally 
be reflected in car purchases. 

There is some speculation that 
the spring selling season may be 
carried well into the summer 
period, due chiefly to the long de- 
lay experienced by GM through 
the 44-day strike and the resultant 
slump in other industries. A simi- 
lar instance occurred in 1936 when 
April, May, June and July were 
the peak months, and August 
dropped off approximately one- 
third. 


Meanwhile, Pontiac division of 
General Motors has set a March 
production of 30,000 units, the 
highest schedule in the history of 
the company. Faced with a re- 
ported 60,000 unfilled orders, Buick 
output has been stepped up to 
take care of demands. This same 
situation is true at Cadillac, where 
more than 10,000 orders are said 
to be unfilled. Other GM divisions, 
as well as other corporations, are 
scheduling high productions for 
next month to meet heavy de- 
mands. 


Careless and reckless driving in- 
vites accidents even when highways 
and cars are in perfect condition. 


NICKELGRAMS 
—$$61 A—— 


| One of the well-known piston 
| manufacturers has just brought 
|}out a new design made of a 
| special aluminum alloy of the 
| variety of high-strength Y-metal 
| containing Nickel which has been 
| widely used in aircraft engine 
| construction. Unique feature is 
| the use of two steel bands or 
| hoops, cast in the metal and 
| serving to hold the slipper skirts 
| together under tension. Result is 
| said to be non-deforming and 
providing constant clearance be- 
tween piston and cylinder wall 
under all conditions. The steel 
bands responsible for the control 
of expansion of the piston are 
made of high Nickel, low expan- 
sion alloy steel strip, thus utiliz- 
ing the unique physical proper- 
ties and expansion characteris- 

tics of this type of 


THE material. 
INTERNATIONAL 
NICKEL COMPANY 


INC. NEW YORK, N. Y. 











Motor Shares 
Show Drop-off 
Following Rally 


By C. J. ALEXANDER 


NEW YORK.—There is growing 
evidence that the terms of agree- 
ment reached in the General Mo- 
tors strike will be used as the basis 
of negotiations as troubles arise 
in other industries where one fac- 
tion or another of organized labor 
is attempting to force recognition. 
There is a feeling, in financial 
quarters at least, that employers 
can concede no less and that the 
unions can successfully demand 
no more. 

As a matter of fact, suggestions 
are being made for the first time 
in important neutral quarters that 
industries, such as steel, threat- 
ened by labor disputes, head off 
serious disturbances and obtain 
more unified backing of public 
opinion by conceding at the out- 
set the right of unions to bargain 
with management for their own 
members only. This, it is said, 
would appeal to the public as per- 
fectly fair and leave the employes 
free to choose their unions with- 
out fear of losing representation. 


See GM Unaffected 


Wall Street observers of the auto- 
motive industry appear to feel 
that GM will be able to make up 
the January and February de- 
ficiency in production in time to 
catch the big spring season, and 
that the industry’s output for the 
year will not be greatly affected 
by the strike. 

In the meantime, the automo- 
tive industry is being praised on 
all sides for the widespread wage 
increases announced in the past 
week. More than one important 
business authority has expressed 
the opinion that if industry in 
general would follow the automo- 
tive policy of keeping wages up 
and prices down, the present up- 
ward trend toward prosperity for 
all would go further and extend 
over a longer period. 

Although another quarterly 
meeting of Chrysler’s directors 
has been held without action, the 
rumors of impending split-up in 
the stock of that corporation keep 
bobbing up. This story now is 
about a year old. 

Automotive earnings reports for 
1936 are showing large gains over 
1935 in most instances. The first 
15 automobile and parts and ac- 
cessory companies to report 
showed a combined net income in 
contrast to a deficit in the pre- 
ceding year. Six tire and rubber 
companies have reported an ag- 
gregate net income of about $12,- 
000,000, comparing with $6,000,000 
in the preceding year. 


Ford Dividend 


Ford Motor of Canada this week 
declared a quarterly dividend of 
25 cents on both its A and B 
shares, payable Mar. 20 to stock 
of record Feb. 27. Clark Equip- 
ment declared 50 cents on the 
common, payable Mar. 15 to 
record of Feb. 26. Three months 
age the quarterly rate for this 
company was raised from 30 to 40 
cents and an extra of 50 cents 
was paid. 

Dayton Rubber declared $1 on 
account of arrears on the $2 con- 
vertible A stock, payable Mar. 15 
to record of Mar. 1. A similar 
amount was paid on Jan. 14 last. 
Muskegon Motor Specialties de- 


Company Changes Name 


To Bantam Bearings Corp. 


SOUTH BEND.—The Bantam 
Ball Bearing Co. has changed its 
name to the Bantam Bearings 
Corp. 

When the original company was 
organized 40 years ago the entire 
business was devoted to the pro- 
duction of ball bearings. Later 
Bantam added roller bearing 
manufacture, which now com- 
prises over 90 per cent of the 
company’s business. 
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Wall Street Feels GM Can Make Up Output Loss 


clared $1 on its A stock, payable 
Mar. 1 to record of Feb. 25. This 
company paid $4 on Dec. 21. 

Although automotive stocks en- 
joyed a sharp rally following the 
settlement of the GM strike, sub- 
sequent sell-offs brought net losses 
in the averages for the week 
ended Wednesday, Feb. 17. The 
tire and rubber shares, however, 
were able to hold and extend their 
gains as far as the price average 
for the group was concerned, al- 
though two of the four leaders 
closed the week lower. 

The ADN automotive stock price 
averages for Feb. 17 compared as 
follows with a week earlier and 
a year ago: 

Year 
Ago 
43.87 
45.88 
—0.23 42.28 


This 
Week Change 


50.92 —0.35 


Last 
Week 

. 51.27 
53.08 


24 Motors 
10 Car-truck co.’s.. 
1) Parts-accessories 42.70 
4 Tire-rubbers ... 43.70 43.97 -+0.27 25.00 

It will be noted that the parts 
and accessory shares are selling, 
on the average, only slightly 
higher than a year ago at this 
time. The car and truck group 
still is well above 12 months ago, 
and the tire and rubber group is 
sharply higher. Firestone and 
Goodyear were lower for the week 
but these losses were more than 
offset by advances in Goodrich 
and U. S. Rubber. 


0.41 


52.67 


42.47 


Autocar to Show Profit 


For First Time Since ’29 

PHILADELPHIA. — Compared 
with a $164,812 deficit in 1935, Au- 
tocar Co.’s net profits for 1936 are 
expected to total about $200,000, 
after charges and interest but be- 
fore tax on undistributed earnings. 
It marks the first year since 1929 
in which the company has shown 
a profit. 

Current bookings of the com- 
pany are the highest in Autocar’s 
history, and production has been 
stepped up considerably. In Jan- 
uary the company booked addi- 
tional orders, valued at around 
$1,000,000. 


Modine Net Pro fit 


CHICAGO.—Modine Mfg. Co. 
shows a net profit of $459,980 for 
1936, after all charges and taxes, 
equivalent to $4.54 a share on 101,- 
199 shares of capital stock. This com- 
pares with $412,430, or $4.07 a share 
in 1935. 








NEW YORK, Feb. 19 (3:30 





recent trading. 


Last Minute Wall Street Wires 
From C. J. ALEXANDER 


Wall Street Correspondent, Automotive Daily News 


P.M.).—Stocks of automobile 


companies were inactive today and the price trend was 
mixed. Reo continued to be among the most active shares 
but like the other automotive issues showed little change 
from yesterday’s close. Reo has been a strong spot in 


Sales, Attendance Records 
Set at Accessories Show 


CHICAGO.—New highs in sales, 


attendance and registration of 
buyers were scored at the mid- 
winter show of the Automobile 
Accessories Assn., which ended 
Wednesday at the Stevens hotel. 
It was estimated that orders were 
placed for auto gadgets, parts and 
accessories amounting to more 
than $2,500,000, to be offered to 
the retail trade in the spring and 
summer. 

Buyers came from 32 states, 
three Canadian provinces, Eng- 
land and South Africa. A total of 
1,625 registered during the five- 
day show. 


Announcement was made by 
Secretary R. Garland Ames that 
dates will be set in August for 
the mid-summer show here with 
a large percentage of the 223 ex- 
hibitors at the exhibition just 
closed renewing space commit- 
ments. 

Much interest was manifested in 
the demonstration of parking’ me- 
ters, which featured the closing 
session. R. C. Cook, Chicago man- 
ufacturer and former automobile 
distributor, outlined advantages 
of the devices, in which coins may 
be deposited, to a group of muni- 
cipal officials. 

“The parking meter is the solu- 
tion of the traffic problem in 


every city, town and hamlet,” said 
Cook. “Revenue derived from the 
meters will not only pay for them 
within a short period, but will 
eventually yield a surplus which 
can be used for municipal pur- 
poses. The meter has reached a 
fine state of perfection, is ac- 
curate and mechanically reliable.” 


It was revealed that South Af- 
rica is in the American market 
investigating parking meters. A 
representative from Johannesburg 
stated that the parking problem 
in his city is acute and sees a 
solution in the coin devices. 

The association re-elected Bald- 
win Sears, of Aurora, Ill, as 
president; Fred Tams, vice-presi- 
dent; S. M. Dover, treasurer, and 
R. G. Ames, secretary and show 
manager. The latter three are 
Chicagoans. 

“Sentiment seems to favor a 
booth show for future exhibitions,” 
shid Ames. “All of the previous 
shows have been held on two 
floors of the hotel, with the ex- 
hibitors quartered in adjacent 
rooms.” 

The show just closed was the 
third conducted by the associa- 
tion. There were 77 exhibitors at 
the first show, 125 at the second, 
and 223 at the 1937 exhibition. 


AUTOMOTIVE STOCK QUOTATIONS 


AT CLOSE OF MARKETS, FRIDAY, FEBRUARY 19, 1937 
(Furnished by Wm. C. Roney Company, Union Guardian Bldg., Detroit) 


1936-37 
Low 


45% 
30 
31 
26% 
21% 
455 
40's 
64 
43% 
9% 
8Yg 
19%, 
85, 
2344 
33 
39), 
44 
55 
2% 


NEW YORK 


Allis Chalmers Mfg. 
American C. & F. 
American Chain 
Auburn Auto 

Bendix Aviation 
Beth. Steel 

Bohn A. & B. 
Borg-Warner 

Briggs Mfg. 

Budd Mfg. Co., E. G 
Budd Wheel Co. 
Chic. Yellow Cab (1) 
Chrysler 

Clark Equip. 
Cleveland Gr. 
Collins & Aikman 
Com. Credit 
Commercial Inv. T. (2) 
Continental Motors 
Curtiss-Wright 
Curtiss-Wright A 

du Pont de Nemours 
Eaton Mfg. 

Electric Auto-Lite 
Electric Storage Battery 
Evans Products 
Federal Motor 
Firestone T. & R. 
Gabriel Co. A 
General Elec. 

General Motors 
Glidden 

13% Goodrich, B. F. 
21% Goodyear T. & R. 

2 Graham-Paige 

4%, Hayes Body Corp. 
224 Houdaille-Hershey B 
397% Houdaille-Hershey A 
1314 Hudson Motor 

2% Hupp Motor 

56%, Inter. Harvester 

88 Johns-Manville 
Kelsey-Hayes W. 
Kelsey-Hayes W. B. 


High 


83, 
71 
87% 
54, 
32% 
91% 
63% 
90, 
647 
157% 
14 
32% 
138% 
46/5 
47, 
667/54 
847%, 
91% 


4 
101, 


28), 
3075 
39% 
23% 

6% 
24% 

3% 
34), 
537%, 
391, 


19, 
16/4 
12 


Last Sale 
Feb. 19 Feb. 11 
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333/, 
291/, 
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Low 


47, 
22% 
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28% 
154 
14 
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4, 
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Libbey-Owens-Ford Glass 
Ludlum Steel 

Mack Trucks (1) 

Marlin Rockwell 
Midland Steel 


Nash Kelvinator 
Pacific Mills 
Packard 

Raybestos Manhattan 
Reo Motor 
Republic Steel Corp. 
Socony Vac. 

Sparks- Withington 
Spicer Mfg. 
Stewart- Warner 
Studebaker 


Last Sale 
Feb. 19 Feb. 11 


777% 
37% 
583/, 
49 
43 
37% 
25% 
20%, 
22% 
39/4 
11% 
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8, Thermoid Co. 


24g 
124s 
56 
314% 
16% 
94), 
1834, 
8/4 
42, 


2% 
21% 
60 
22% 
38/2 
32 
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9, 
5¥% 

11 

154% 
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Thompson Products 
Timken-Det. 
Timken Roller Bear. 
U. S. Industrial Alcohol 
VU. S. 
Westinghouse E. & M. 
White Motors 

Yellow Truck 

Young Spring & Wire 


Axle 


Rubber 


CHICAGO 


Asbestos Mfg. 
Bendix Aviation 
Borg-Warner 
Houdaille-Hershey B 
Modine Mfg. 
Perfect Circle 
Pines Winterfront 
Woodall Industries 


DETROIT 


Ex-Cell-O Aircraft & Tool 
Federal Mogul 

Hall Lamp Co. 

Hoover Bail Bearings 





Goodrich Reports 
Best Net Income 
In Seven Years 


AKRON.—Announcing the high- 
est figure since 1929, the B. F. 
Goodrich Co. this week reported a 
net income of $7,319,507 for 1936. 
The company’s net income in 1929 
was $7,446,310. 

The 1936 net profit, the com- 
pany states, is equal, after pro- 
visions for federal income taxes 
and charges, to $4.03 a share on 
common stock outstanding. This 
compares with a net profit of 
$3,429,781 in 1935, equal after pre- 
ferred dividends to $1.18 a share 
on 1,156,101 shares of common 
then outstanding. 

The company also this week de- 
clared the regular quarterly divi- 
dend of $1.25 a share on the new 
$5 cumulative preferred stock. 

Consolidated net sales for 1936 
totaled $141,097,136 against $118,- 
669,013 in 1935. Current assets as 
of Dec. 31, 1936, amounted to $82,- 
276,928 and current liabilities were 
$14,949,958, compared with $68,259,- 
561 and $13,609,655 respectively, the 
previous year. 

S. B. Robertson, former general 
manager and vice-president of the 
tire division, was elected to the 
board of directors and named ex- 
ecutive vice-president of the com- 
pany. He succeeds George M. Mof- 
fett as director. 


Noblitt-Sparks Planning 


To Increase Its Capital 
CHICAGO.—A plan to increase 
its working capital, which may 
involve sale of additional stock, 
is being considered by the Noblitt- 
Sparks Industries, Inc. 
According to Q. G. Noblitt, 
president, the offering of new 
shares is expected to add approxi- 
mately 20 per cent to the present 
outstanding capital. The com- 
pany’s net profit in 1936 was $1,- 
044,094 compared with $557,865 in 
1935. 


Tandem Co. Will Act 


On Capital Increase 

DETROIT.—Shareholders of the 
Thornton Tandem Co. will meet 
here Feb. 25 to act on a proposal 
to increase the company’s author- 
ized capital from $155,000 to $355,- 
000 and to change the par value 
of outstanding stock from 50 
cents to $1. 

Seven directors also will be 
elected, and action will be taken 
on authorizing the sale of un- 
issued securities of the corpora- 
tion. 


Yellow Coach Net 


PONTIAC.—Net sales of Yellow 
Truck & Coach Mfg. Co. for the year 
ended Dec. 31, 1936 were $59,426,329, 
Irving B. Babcock, president has an- 
nounced. After deducting provision 
for depreciation of $922,601 for 
plants and equipment and provision 
for federal taxes of $748,816, preli- 
minary consolidated net profit (sub- 
ject to final audit adjustments) 
amounted to $5,089,024. For the year 
ended Dec. 31, 1935, the company re- 
ported a consolidated net profit of 
$503,000. 


Stutz Seeks Loan 

NEW YORK. — Stutz Motor Car 
Co. of America has entered into 
an agreement with Advance Secur- 
ities Corp. of Chicago for proposed 
sale of $250,000 of five-year 6 per 
cent canvertible notes. The company 
also has applied to the Reconstruc- 
tion Finance Corp. for a $200,000 
loan. During 1936 operations were 
conducted on working capital loaned 
by the RFC and on $120,000 tax re- 
fund received in August. 


Federal Mogul Net 

DETROIT.—Federal Mogul Corp. 
reports for the year ended Dec. 31, 
1936, net profit of $398,086 after 
charges, depreciation and federal in- 
come taxes and federal surtax on 
undistributed profits, equal to $2.34 
a share on 169,732 no-par shares of 
eapital stock. This compares with 
$209,264, or $1.35 a share, on 154,720 
shares in 1935. 





the 


AUTGMOTIVE DAILY NEWS, SATURDAY, FEBRUARY 20, 1937 


th Dimension 


The News of Automotive Advertising 
By GERRY SCHURMAN 


GM Copy Resumes 


The first of March should see General Motors advertis- 
ing schedules back to normal after the sharp strike cur- 
tailment. As much magazine copy as possible is to be 


ready for March publication, 


but some of it will necessar- 


ily have to be held off until April. 
Spot radio and newspaper advertising will be resumed 


immediately. Chain radio  pro- 
grams were not interrupted be- 
cause contracts did not allow for 
cancellation. 

While increased production next 
month to make up for the strike 


loss will keep copy running at a| 
heavy schedule, a_ considerable | 


amount scheduled for January 
and February will never be rein- 
stated. 


Stand Up 


“The Car That Stands Up Best” 
will be the theme of a new cam- 
paign. scheduled by Plymouth. 
Newspapers will play the major 
part, with about 92 per cent of 
all daily newspaper circulation in 
the country scheduled. 


Letters from Plymouth owners 
inspired the new theme, according 
to W. W. Romaine, advertising 
and sales promotion director. 


The campaign will appear in 
dailies having a total combined 
circulation of more than 44,000,000. 
Large space is planned in black 
and white and also in rotogravure. 
Backing up the newspaper display 
will be farm papers and national 
magazines with an additional 27,- 
000,000 combined circulation. 


Birthday 


Clayton Armitage, in Farm Jour- | 


nal’s Detroit office, sends along 
two copies to celebrate the maga- 
zines 60th birthday. One was a 
facsimile of the first issue and the 
other the March, 1937, issue. 
Incidentally, what is said to be 
the first Wanamaker advertise- 
ment appeared in Farm Journal 
No. 1 ’way back in 1877. The same 
ad is also said to be the first time 


a money-back guarantee was used | 


in advertising copy. 


The old magazine was an eight- | 


pager. Now it’s a 92-pager, in 


colors. Today high-speed presses | 


carry fresh news to more than 
1,300,000 farm readers. An issue 
going to press on Thursday reach- 
es Detroit on Saturday. 

One of the items in the March, 
1877, issue shows the prophetic 
abilities of the original editors. It 
read: 

“About March ist the Market 
Street Passenger Railway will 
commence to run steam Cars. 
The fare will be five cents. A 
street car horse will soon be 
among the animals “that were.” 


Mergers 


News-Week and Today have 
merged, with the McCall Corp. 
having a hand in the management 
through its vice-president, Marvin 
Pierce. The new name is “News- 
Week, with which is combined 
Today.” 

Also on the merger list are 
Hearst’s Pictorial Review and De- 


lineator. Hearst will add Delinea- | 


tor’s circulation to the Review to 
get a total of about 3,000,000 in 
the May issue which will mark 
the formal consolidation. 


Notes 
A national letter writing con- 
test for American farmers on 


“Why I Should Like to Have Rub- | 


ber Tires on My Tractor and 
Farm Implements” is announced 
by Goodrich. Prizes total $3,000, 
with a $1,000 first prize and 489 
other cash awards .. . Cartoons 
of Wyncie King, editorial artist 
of the Saturday Evening Post are 
featuring a national campaign of 
the Sealed Power Corp. The gen- 
eral theme is “between meals” 


use of oil by cars not equipped |: 


with Seal Power rings. .. . W. A. 


Blees has resigned as president 
and general manager of Getchell 
in New York. Before he joined 
the agency in 1933 he was vice- 
president in charge of sales for 
the Buick-Olds Pontiac division 
of General Motors. .. . The Pack- 
ard—Fred Astaire show has been 
renewed for a third series over 
NBC. 





W. E. HOLLER, general sales manager of Chevrolet, believes that the resumption of advertising 
is almost as necessary as the resumption of production. Hence, the advertising meeting illustrated here 
held the day after the General Motors strike agreem2nt was reached. Those in the conference as seated 
around the table beginning at the left are C. P. Fisken, Chevrolet’s advertising manager; W. E. Holler, 
and Felix Doran jr., assistant general sales manager; Ed Hedner, assistant advertising manager, all 
representing Chevrolet; R. K. White, J. H. Neebe, and R. H. Crooker, executives of Campbell-Ewald 
agency; and R. C. Campbell of Chevrolet advertising department. 








Go Modern with Alemite Equipment 
and Alemite" Official’ Backgrounds! 


@ If you think beauty and smartness are out of place in 
a lubrication department, you ought to see the sales re- 
ports which follow such an installation as this! 20% 
to 200% gains in lubrication business — with parallel 
boosts in the sales of other departments —are the rule 
rather than the exception! 

Proud owners of new cars want lubrication as mod- 
ern, as thoroughly dependable, as the cars themselves! 
Modern Alemite Equipment advertises expert service— 
a shining array of specialized Alemite Guns promises 
accurate, correct lubrication—the sharp, clean-cut 
beauty of an Alemite background speaks of clean-cut 
workmanship in the shop. 


And the cost of such a set-up is amazingly low. You 
can buy all the equipment shown above, complete with 
the car-factory-approved background for your car, for 
less than $600! And pay for it in a few months, out of 
extra earnings, under the Alemite plan. Get ready to 
double your lubrication profits! See the special display 
of Alemite Equipment this month at your jobber’s! 

ALEMITE—aA Division of Stewart-Warner Corporation 
1878 Diversey Parkway Chicago, Illinois 


Stewart -Warner -Alemite Corp’. of Canada, Ltd., Belleville, Ontario, Can. 


ALEMITE 


REG, U.S, PAT. OFF, 


WORLD’S LARGEST MANUFACTURERS OF 
LUBRICATING PRODUCTS 


— 
>e= Enjoy Horace Heidt and his Alemite Brigadiers every Monday evening, CBS Coast-to-Coast Network. See local papers for time of broadcast 
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